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REVIEW COMMITTEE'S WORK 


BRUCE MAKES SOME FORECASTS. 


Legislators Have Abundant Data for 
Recommendations—May Ask for 
Continuance. 


M. Lynn Bruce, chief counsel of the 
legislative investigating committee has 
issued a statement reviewing the work 
of the committee and making some pub- 
lic forecasts of possible recommenda- 
tions on the fire insurance matters which 
came before the committee. 

“The date of January 15 is set for 
the committee to make its report to the 
Legislature,” said Mr. Bruce. “But the 
mass of testimony to be digested is so 
voluminous and the many issues to be 
dealt with require such consideration 
in their relative importance that it is 
not unlikely the committee may ask to 
have the term extended. As the inquiry 
has proceeded it has become evident 
that in several respects there is suffi- 





cient agreement among those concerned | 
in fire insurance to enable amending | 
laws to the present statutes governing | 
fire insurance in New York State to| 
be framed and passed without much | 
difficulty. The subjects on which the 
committee is expected to present recom- 
mendations to the Legislature are such 
as the checking of the instability and 
mortality of the fire insurance com- 
panies, the better classification of risks, 
more rigid inspection of buildings in 
congested areas and the regulation of 
unauthorized foreign insurance agents. 
The record to date consists of many 
thousands of pages of evidence, while 
the data and statistics dealing with the 
records of fires, rates and similar tech- 
nical details placed on file with the com- 
mission constitute a valuable mine for 
the expert as well as for the legislator. 

“Whatever the recommendations of 
the investigating committee may be in 
regard to legislation,” said Lynn Bruce, 
“there can be little doubt that it has 
compiled a record on the subject which 
will mark a new era in fire insurance, 
You know what the mandate to the 
committee was. We have carried that 
out in the most comprehensive way, and 
in the number and quality of the wit- 
nesses, the character of the information 
gained for the Legislature, which would 
have been impossible to obtain in any 
other way, there is good reason for great 
satisfaction. We have, in fact, got the 
last word on the subject and have placed 
on the record a picture of the conditions 
of fire insurance in this country such 
as has never before been presented. The 
information obtained as to congested 
areas is valuable for all the great cities 
of the country and legislation for this 
State based upon it is likely to be 
guidance for many others. 

Underwriters Testify. 
“In the first place there has scarcely 
(Continued on page 12.) 





DIRECTORY OF DEPARTMENTS 


Life Insurance. .. 
Ind 


Organized 1853 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Oonflagration surplus 

Net Surplus over all liabilities and reserves 


$27,307,672 
14,924,836 
1,200 006 


11,182,836 | 


SURPLUS AS REGARDS POLICYHOLDERS, $15,382,836. 


. 4 . 
Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm, Automobile and 


Inland Transportation Risks 





North British 


and Mercantile 


Established 1809 





Entered United States 


1866 


Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Insurance in force more than 


Income more than 





JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


Assets more than - - 


W. C. BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 


$23,000,000 
75,000,000 
4,000,000 
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REINSURING LIFE COMPANIES 


FUTURE LIKELY TO BE PROLIFIC. 
Managing Underwriters Make the Mis- 
take of Pushing for Business 
Regardiess of Cost. 


| 





| Approximately 150 new life insurance 
| companies have been organized in the 
|last ten years—more than double the 
|number previously in existence—‘and 
| the good work still goes on.” By far 
| the greater number of these companies 
}are conducted by persons without pre- 
vious experience in company manage- 
|}ment. The directors and officials are 
| usually more or less prominent busi- 
| ness and professional men, men of 
|ability in their several lines of work 
| but without appreciation of the fact 
that the successful management of a 
|life insurance company requires ex- 
perience and technical knowledge, as 
well as talents of a peculiar character 
not necessarily possessed by the banker 
or lawyer. Often the new company is 
| directly managed by a former life insur- 
ance agent, accepted because of his 
“experience in the life insurance busi- 
ness,” though wholly without experi- 
ence in company management and com- 
monly more poorly qualified for that 
work than would be the average busi- 
ness man. 
Not All Prospering. 

The new companies are repeating the 
experience of their predecessors. Some 
give every indication of a successful 
|}career. They are conservatively and 
| economically managed, more anxious to 
build solidly than rapidly. The larger 
number, however, have made the mis- 
| take of assuming that rapidity of 
| growth is success. To attain this, their 
expenses have been inordinate, with 
| the result that the capital of many is 
already impaired or their surplus re- 
duced to the danger point. Some in 
the meantime have given up the fight 
and reinsured their risks. Fortunately, 
under the legal reserve system policy- 
holders are protected, but stockholders, 
so far from realizing the hoped-for 
princely profits, are fortunate to save 
|a part of the principal invested 

Many Must Re-Iinsure. 

It is evident that within the next de- 
cade a very large proportion of the new 
companies will seek reinsurance. The 
laws of most States provide safeguards 
for the protection of the reinsured poli- 
cyholders, all assets to be applied first, 
to making good the reserve Even 
| when the funds are not sufficient for 
| that purpose, the reinsuring company 
| will usually be found quite ready to 
| make good the deficit. If the risks are 
fairly good and the reinsurer financially 
strong, it can even afford to pay a good 
bonus for the business. Although the 
| stockholders of a weak company may 
| find it unprofitable to continue, a 
|strong concern with an established 
| plant can handle the additional busi- 
| ness at nominal expense, since the ac- 
tual outlay in caring for the added risk 
| will not involve much else than a lit- 
| tle clerical labor. At existing rates, 
|} the business of a decadent legal reserve 
| company will rarely be found so de- 
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teriorated as not to yield an ultimate 
profit to the reinsurer. 


Future Profits Doubtful. 


Although the members of a reinsured 
company will rarely if ever lose in re- 
spect of their policies, good dividends 
ean hardly be expected for some years 
after the event. The discontent always 
prevalent in a weak or declining com- 
pany means the constant withdrawal of 
good risks, while the impaired lives re- 
main, thus involving continued de- 
terioration of the business in force; 
while the act of reinsurance itself is 
certain to arouse suspicion and provoke 
further discontent, thus causing more 
withdrawals and further deterioration. 
The risks are taken over in a body by 
the reinsuring company and necessarily 
without re-examination. If the latter, 
after due investigation, deems the busi- 
nezs unlikely to yield an _ ultimate 
profit, it will be left for a less cautious 
insurer. In any event, however, the 
business must stand on its own merits, 
and until it yields a saving dividends 

-are not to be looked for. If it is on 
the non-participating plan, dividends 
are of course not expected. 





Reinsurance of Assessment Business. 

The foregoing remarks relate to the 
reinsurance of legal reserve companies. 
The reinsurance of assessment, or so- 
called “stipulated premium” business, 
by a legal reserve company is objec- 
tionable from every point of view. No 
reasonably ype or conservative 
company would accept such business on 
any conside acer hag It has almost cer- 
tainly been ted in the first 
place, and before seeking réinsurance 
the a has always been heavily 
depleted by causing great de- 


poorly sele 


lapses, 


terio aes while the higher rates re- 
quired in changing to legal reserve 
basis will bersnae7 drive out a large 
proportion of the better risks of those 
remaining. A few transactions of the 
kind ha occurred in the past, but not 


in the case of any first class company. 


Limited to Stock Companies. 





It is scarcely practicable for a purely 
mi : anv to inane tha 
(a) t ganizat It is tall 
t class mt il company 
would on any conideration take over 
the risks of any company needing re- 
insuranc: The business of a company 
which fins it necessary to reinsure is 
sure to be of inferior character. A 

) any, doing business on the 
non-participating plan, can afford to ac- 
cept su risks if they are at all li} 
to yiel 1 ultimate profit, since the 
uct concerns its stockholders only, and 
if any profit at all is realized, how- 
ever small, t ympany will be ahead. 
On the other hand, a purely mutual 
company must treat all policyholders 
alike. If it is a company of the bet- 
ter class, the reinsured risks will in- 
evitably be inferior to its old business 
and will be unable to earn equal 
profits; and yet the purely mutual com- 


pany must apportion to these the same 
dividends as to its old policyholders. A 
purely mutual company might take over 
the risks of an institution in equally 
good condition, but such a company 
does not require reinsurance. The »us- 
iness of reinsuring other companies is 
naturally limited to stock organizations 
operating on the non-participating plan. 
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“100% EFFICIENCY SYSTEM” 


NO BROKERS— NO PART TIME MEN 
RECHT’S BROADWAY AGENCY 














CITIZENS NATIONAL LIFE 


ITS CONDITION MISREPRESENTED. 








Vice-President Pearce States Facts 
Relative to Examination and 


Reduction of Capital. 





We are advised by Charles D. Pearce, 
first vice-president of the Citizens Na- 
tional Life of Louisville, that the pub- 
lished statements announcing that the 
report of the examination of the Com- 
pany’s affairs by the insurance depart- 
ments of Mississippi, Alabama, Tennes- 
see and Kentucky would show an im- 
pairment of its capital stock to the ex- 
tent of $350,000, does the Company a 
great injustice; that the examination 
is not complete and that no such de- 
pletion of the capital will be shown. 
Mr. Pearce says: 

“While it is only fair to say that the 
Examiner in his preliminary report in- 
dicated an impairment of about $350,- 
000, a large part of this technical im- 
pairment was made up before the re- 
port was given to the Commissioners 
by the foreclosure of stock of the Com- 
pany held by it as collateral for past 
due notes given in payment for same, 
and this fact was duly noted and con- 
ceded by the Examiner. 

“On the other hand it is only fair to 
state also that the Company disagreed 
with the Examiner in regard to his 
treatment of many items in the state- 
ment having direct bearing upon the 
question of the impairment, but it was | 
agreed that none of these questions 
would have any practical importance if 
the capital stock of the Company be 
reduced in accordance with the recom- 





mendation of both the Examiner and 
Commissioners. The officers of the | 
Company agreeing to this arrangement, | 
the completion of the examination was | 
postponed until after the annual stock- | 
holders’ meeting to be held on January | 
11, 1911, at which time the proposed | 
reduction of capital is to be acted | 
upon. If the reduction is made, the 
Company will have a large surplus} 
over and above all liabilities, stock or | 
otherwise.” 
PURCHASER. UNKNOWN. | 

W. R. Malone Says He Was Broker 
Only in Liberty Life | 
Transaction. 





Speculation has been rife as to the 
purchasers of the stock of the Liberty 
Life Insurance Company of this city. | 

It was rumored that the Company 
had been purchased for the Postal Life 
of New York, and that this impression 
had gained headway is emphasized by 
the fact that the New York Insurance 
Department interrogated William R. 
Malone, president of the latter compa 
ny, regarding same. It is said that} 
while admitting that he was the broker | 
in the transaction, receiving a com-| 
mission therefor, he denied that the | 
purchase was for the Postal Life, and | 
refused to further enlighten the depart: | 
ment on the subject. 

The Liberty Life was organized in 
1907, and at the commencement of this 
year had less than a million insurance 
in force. Its capital is $100,000, and 


the report fited at the close of business 
December 31. 1909, 
plus of $3,360. 
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showed a net sur- 


LIFE INSURANCE AGENT 
STOP EXPERIMENTING 


TAKE ADVANTAGE OF OUR 
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Prospects 25,000 Policy Records 
12,000 Birthdays 
AT YOUR SERVICE 


320 Broadway, New York City 
Telephone 87 Worth 
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Great Southern Life Insurance Company 
HOUSTON, TEXAS 
SIX MILLION DOLLARS 


Admitted Assets . . $858,759.45 
Non-Admitted Assets . 174,566.50 


Total Gross Assets $1,033,325.95 





We want good men to represent a good 


Company. Address 
O. S. CARLTON, Vice President 


“It is the Largest Company ever organ- 


ized in Texas and the most successful.’’ 

















J. S. RICE J. T. SCOTT c cial and Financial Werld 
President Treasurer New York, July 16, 1910 
1894 1910 


The State Life Insurance Co. 
INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 
—_- _— ‘ : 3 . ; = ae 
; GROWTH UNPARALLELED 


Gain in Admitted Assets inin Sesepine 
$ 


Ga 
$1,001,409.00 







1907 27,775.00 
1908 --1,023,700.00 153,161.00 
1909.. is 201, 977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 

MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 

















| N8URANCE MEN will note the signifi- 
cant increase in The Northwestern’s 
new business during the past five years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 


The Northwestern 


Mutual Life Insurance Co. 


: centages: 

of Milwaukee os nia “a 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8S. HATHAWAY, Secretary 1907 11.81 58 4.76 





New Business Paid-For 1909 - 10.63 54 4.85 
a eee t is capable of easy demonstration that 
1905 $90,334.038 The Hesthwestera i is the best Company to 
a oe irae The Northwest 910) poli 
ee The Northwestern’s new olic 
1907 - - - 102,283,634 contract with its Dividend Options, Paid-up 
1908 - - + 109,685,428 and Endowment Options, Options of Settle- 
1909 - P . 113.71 6.188 ment and the Premium Loan features. 


spans Partnership and Corporation In- 
Each year larger than any in the surance D cuee tad , a 
previous history of the Company. a ne Oy 


address 
H. F. NORRIS, 


Commenced Business 1858. Superintendent of Agencies. 


























STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST 
IN AMERICA 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street New York, N. Y. 
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LIFE INSURANCE RETURNS 


LARGE 





INCREASES OVER __ 1909. 





Companies Writing Between Ten and 
One Hundred Millions Make 
Good Gains. 





Results for life insurance companies 
during the year 1910 indicate that it is 
the banner year in the history of the 
business so far as permanent results 


are concerned. Advices from The Pru- 
dential, which made a most remark- 
able record during 1909, securing half 
a billion insurance and making a net 
gain of two hundred and fifty millions, 
are to the effect that while the achieve- 
ment for 1910 does not measure up to 
that of 1909, it is in every particular 
satisfactory to the Company, being 
the second best year in its history and 
equal to the program outlined at the 
beginning of the year. 

In ordinary writings exclusively, the 
New York Life will lead with $157,000,- 
000 of paid business, followed by the 
Metropolitan with $147,000,000. The 
paid business of the Prudential was 


$135,000,000; Mutual Life $120,000,000: 
Northwestern Mutual $119,000,000; 
while the Equitable 1s estimated at 


$110,000,000 

Following its custom, the Insurance 
Field secured telegraphic advices as 
to volume secured, which we give 
herewith supplemented by other figures 
secured at this office: 


tAegis Life, Colorado........ $1,600,000 
co a 35,000,000 
tAmarillo National, Texas... 951,000 
*American Bankers, Chicago. 925,000 
American Central ........ » 6,000,000 
American Home Life, Texas 1,800,000 
Amer. Life, Des Moines, Ia. 1,750,000 
Baltimore Life ............ 820,000 
Bankers Life, Nebraska.... 6,000,000 
Beneficial, Salt Lake....... 1,865,000 
SD ees rec) Wwaxiteé a 4,020,000 
Cedar Rapids Life, Iowa.... 750,000 


Citizens National, Kentucky 3,736,500 








50 YEARS’ 





ENVIABLE RECORD-—LIBERAL POLICIES 
LOWEST NET COST—SATISFIED POLICY HOLDERS 
PROSPEROUS AND PROGRESSIVE REPRESENTATIVES 

What more de you want, or could you ask? 

We have openings in the Middle West for 
TWO GOOD MEN 

Further particulars may be obtained by addressing 

X. Y. Z., care of The Eastern Underwriter, 105 William St., New York 











Colonial Life, Jersey City... 
Columbia Life ............. 
Columbia L. & T., Oregon.. 
Columbus Mutual 
Commercial Life, Illinois... 
Commonwealth, Louisville.. 
Connecticut General 
Connecticut Mutual 
Conservative Life, Wheeling 
Continental, Salt Lake...... 
Continent’! Life, Wilmington 
Dquitable, Des Moines...... 
TEquitable Life, San Antonio 
Federal Life, Chicago...... 
Florida Life, Jacksonville. . 
Franklin Life, Illinois...... 
Germania, New York....... 
German Mutual, St. Louis.. 
Great American Life, Omaha 
Great Southern, Houston... 
Greensboro Life, N. C...... 
Guarantee, Houston ....... 
Guaranty, Davenport, Ia.... 
rHome Life, New York...... 
Home Life, Philadelphia. ... 
Illinois Life 
Indianapolis Life .......... 


Intermediate, Pvansville, Ind. 


Jefferson Standard, Raleigh. 
John Hancock Mutual...... 
Kansas City Life, Missouri. 
Lamar Life, Jackson, Miss.. 
Manhattan Life 
Massachusetts Mutual 
*Meridian Life, Indianapolis. 
Michigan Mutual 
Michigan State, Detroit.... 
Midland Life, Missouri 


1,710,000 
2,500,000 
1,700,000 
1,500,000 
1,400,000 
1,750,000 
8,000,000 
18,000,000 
$25,000 
2,466,865 
2,300,000 
8,800,000 
500,000 
4,000,000 
1,517,000 
7,500,000 
16,000,000 
700,000 
1,800,000 
4,250,000 
2,500,000 
3,000,000 
700,000 
14,500,000 
2,377,000 
12,600,000 
1,400,009 
950,000 
3,200,000 
40,000,000 
10,510,506 
1,250,000 
6,500,000 


. 32,500,000 


7,500,000 
6,118,000 
2,900,000 
1,500,000 


*Mcntana 


._Mid-Continent, Oklahoma... 
Midwest Life, Nebraska... 
‘Midland Mutual ........... 
Mississippi Valley Life, Ark. 
Missouri State 

- | ae 
National, Vermont ......... 
New England Mutual....... 
ne BO ee ee 
North American, Newark 
Northwestern Mutual ...... 
Northwestern National 
Occidental, Albuquerque.... 
Occidental Life, California.. 
Ohio National wn 
iOld Line Life, Wisconsin... 
Oregon Life, Portland.. 
Penn Mutual .......... ess 
Peoria Life, Hlinois........ 
Phoenix Mutual ......... 
go, hay Ey eee 
Preferred Life, Michigan... 
Presbyterian Ministers Fund 
Provident Life & Trust..... 
Prudential ....... are 
Register Life, Iowa........ 
teliance, Pittsburg ........ 
*Reserve Loan, Indianapolis. 
Rockford Life, Illinois 
Royal Union, Des Moines 
Sam Houston Life, Dallas 
Sec. Life & Annuity, N. C. 
Security Mutual, Nebraska. 
Southland Life, Dallas 
Southeastern Life, S. C 
South Atlantic, Richmond 
Southern Nat’l, Louisville. . 


1,300,000 
900,000 
2,800,000 
2,250,000 
1,734,000 
9,000,000 
1,500,000 
19,000,009 
27,000,009 
157,000,000 
S000 000 
119,000,000 
7,000,000 
00,000 
200,000 
SOO,000 


750,000 


500,000 
65,000,000 
100,000 


16,000,000 


10,000,000 
1,200,000 


1,603,000 


54,900,000 
.1 35, 0000,0 0) 
500,000 
10.500.000 
750.000 
315,000 

> SOO O00 
£000,000 
£000,000 
1,100,009 
6,23 O00 
1,250,000 
rif 0,000 
2 000 000 
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Southern States, Atlanta... 4,250,000 
Southern States Mut., W. Va. 1,539,426 
State Mutual, Massachusetts 16,500,000 





State Mutual, Rome, Ga.... 10,000,000 
Tennessee Life, Nashville.. 1,250,000 
“Union Life, Chicago........ 5,000,000 
Union Central ............. 33,000,000 
Union Mutual, Maine....... 4,500,000 
U. S. Ann. & Life, Chicago 3,250,000 


Volunteer State, Chattanooga 
Western States Life, Cal... 
Western Union, Spokane... 


4,200,000 
1,500,000 
2,900,000 


*Issued basis. 
tIncludes reinstatements and increases 
tBegan writing during year. 

REDUCES CAPITAL. 
Northern Life Wipes Out Impairment 
Inherited By Present Management 
— Insurance Gains. 

We ar 
president of the Northern Life 
Island, Ill., that at a meeting of the 
stockholders held December 30, it was 
voted to reduce the authorized capital 
stock from $300,000 to $125,000, and at 
the same time reduce the outstanding 
capital to $100,000. -The funds so re- 
leased were transferred to the surplus 
account, so that there will be no change 
in the assets of the Company. 
The object of this action was 
move an impairment of capital 
the Company has had for 
and which existed before 
management took charge 

ago 

Mr. Thompson says 
closed the year with 
$5,000,000 insurance in 
gain of $2,300,000 
t the close of 1909 


advised by Hope Thompson, 
of Rock 


to re- 
which 
time, 
present 
years 


some 
the 
two 


the Company 
approximately 
force, which is 
over the amount 





New Jersey Agency Appointments. 





Mutual Life.-—J. B. Schuyler, EB. A 
Wilson, Atlantic City. Northwestern 
Mutual.—John Constadine, Trenton. 
Travelers.—W. EF. Beattie, Arlington: E 
A. Starbuck, W. W. Starbuck, Jersey 


City 











1908 - 
1909 - 
1910 - 


87 Milk Street, Boston, Mass. 











$17,965,246 - 
23,427,325 : 
27,485,861 . 


NEW ENGLAND MUTUAL 
LIFE INSURANCE COMPANY 


Advance Figures for 1910, Compared with 1908 and 1909 


NEW BUSINESS INSURANCE IN FORCE 











splendid record of efficient service 


$184,913,858 
197,492,772 
213,731,987 


Our earnest and capable Agents are entitled to the credit for this 
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NEW YORK LIFE BUSINESS 


1911. 





$177,000,000 ALLOWED FOR 





Paid for $157,000,000 During 1910—Net 
Gain $33,000,000—A Million 
Policies in Force. 





During the year just closed the New 
York Life issued 68,000 policies for a 
total of $157,000,000 insurance on which 
the first premium was paid. 

The Company now has 1,000,000 poli- 
cies in force for a total insurance of 


$2,035,000,000, a net gain during the 
year of $33,000,000. 

Death losses paid aggregated $24,- 
000,000, covering on the lives of 8,000 


policyholders, while the Company paid 
to living policyholders and other cash 
benefits nearly $29,000,000. 

Loans were obtained by 88,000 policy- 


holders during 1910, the aggregate 
amount thus had being over $24,- 
000,006. Dividends paid to policyhold- 


ers amounted to $8,000,000. 

Applications for new 
ing the year 1910 aggregated in vol- 
ume $230,000,000, of which, as above 
stated, $157,000,000 was paid for. The 
latter item is $11,000,000 in excess of 
the paid business for 1909. 

During the year 1911 the allotment 
of new business for the New York Life 
under the limitation law of New York 
State, assuming its expense ratio for 
1910 to be about the same as that of 
1909, will be $177,000,000, or $27,000,000 
in excess of the limit allowed by the 
old law. 


insurance dur- 


TO BE WELL REPRESENTED. 
Life Presidents Association Appoints 
Committee to Attend National Civic 
Federation Meeting. 





Robert Lynn Cox 
and manager of the 
A. Peabody, 


general counsel 
association; Charles 
president Mutual Life; 


Haley : Fiske, vice-president Metropoli- 
tan Life ; E. J. Heppenheimer, presi- 
dent Colonial Life; A. M. Johnson, 


president National Life 
J. L. English, vice-president Aetna Life, 
have been appointed a committee to 
represent the Association of Life Insur 
ance Presidents at the eleventh annual 
meeting of the National Civic Federa 
tion, to be held in New York January 
12, 13 and 14. 


of Chicago, and 


LIFE INSURANCE PUBLICITY. 


President Stevens, of Illinois, 
Believes It Responsible for Un- 
precedented Growth. 


Life 





In discussing the growth of life insur- 


ance during recent years, James W. 
Stevens, president of the Illinois Life, 
says: 


The wide publicity 
years the business of life insurance has 
received, and the great public interest, 
which has been aroused in institutions 
of this character, undoubtedly accounts 
in a larger measure for the increasing 
growth of the business, since life insur- 
ance is largely a matter of public educa- 
tion and, next to the agency organiza- 
tion, there is, of course, no better 
medium for educating the public than 
the newspapers 


which in recent 


“An interesting development of the 
life insurance bus within recent 
years is, that those investing in policies 
are taking a keener interest in such 
investments and unquestionably more 
discrimination and judgment is being 
used in the selection of forms of policies 
than ever before. 

“Another thing, vast improvem: 
been made in the selling me 
selling forces of the more prominent 
companies with the result that the work 
of the insurance solicitor has been 
elevated to a higher plane, and policies 
are now being placed on their merits, 
and because the prospective insurant 
has decided that he should have the 
protection, rather than, as used to be 
the case, simply because some per- 


iness 


ont has 
thods and 





sistent, ill-informed and bothersome | 
agent had pestered him into it. 


| 


“Given a body of policyholders, num- | 


bering not less than twenty-five thou- 
sand, there is nothing in human experi- 
ence which is less liable to fluctuation 
than the rate at which those policy- 
nolders shall die, therefore, after the ex- 
perience and observation of more than 
two centuries, the mortality cost of life 
insurance in a well established legal re- 
serve company has been firmly fixed 
and determined, and it is as immutable 
as the ebb and flow of the tides.” 





AMERICAN LIFE WASTE. 





E. E. Rittenhouse Declares Needless 
Mortality Will Be Appalling Dur- 
ing Next Decade. 





A pamphlet representing consider- 
able research and presenting valuable 
data relative to the “American Life 
Waste,” has been issued by the Provi- 
dent Savings Life, and compiled by its 
president, E. E. Rittenhouse. The 
author contends that at the present 
death rate from preventable causes 
over six million American lives will be 
needlessly destroyed during the next 
decade. 

Statistics collected are supplemented 
with charts and illustrations, together 
with comments offered in the hope fhat 
they may “assist in the general war- 
fare against needless suffering and 
loss of life from preventable disease.” 

Mr. Rittenhouse says: 


“Since 1880 the general death rate 
has decreased up to age 40, while above 
40 it has steadily increased. From age 
40 to 50 it has increased 13 per cent.; 
from 50 to 60, 29 per cent.; 60 and 
over, 26 per cent. This is almost wholly 
due to the heavy increase in loss of 
life from degenerative diseases. 

“Cancer has increased 104 per cent. 
since 1880. Increase by age periods: 
Under 20, 10 per cent.; 20 to 30, 46 per 
cent.; 30 to 40, 50 per cent.; 40 to 50, 
67 per cent.; 50 to 60, 94 per cent., and 
above 60, 90 per cent. 

“Virtually this same appalling rate 
of increase is found in the mortality 
from diseases of the heart, arteries and 
kidneys. The death rate from these 
causes has increased, since 1880, 104 
per cent. (Registration States), and 
by age periods as follows: Below 20, 
17 per cent.; 20 to 30, 33 per cent.; 30 
to 40, 32 per cent.; 40 to 50, 60 per 
cent.; 50 to 60, 94 per cent.; above 60, 
93 per cent.” 





Agency Dissolution. 





The general agency firm of Brashears 
& Werber, of Washington, D. C., dis- 
solved recently, and both members of 
the firm will remain in the insurance 
business. 

Brashears & Werber were general 
agents for the Union Central Life of 
Cincinnati and the Pacific Mutual In- 
demnity Company, the latter for acci 
dent and health insurance. In the dis 
solution, Edward S. Brashears becomes 
sole general agent for the Union Cen 
tral Life and also general agent for 
the Pacific Mutual Indemnity. 

Mr. Werber retains a general agency 
for the Pacific Mutual Indemnity, so 
that the latter organization now has two 
general agencies at Washington. 


Illinois Life Results. 





The paid business of the Illinois Life 
for 1910 was in excess of $12,000,000, 
and its total insurance in force Decem 
ber 31 over $54,000,000, a net increase of 
four millions. 

Its assets are over the $8,000,000 

mark, and surplus to policyholders well 
beyond half a million. 
, Death losses paid during 1910 
amounted to $525,000, and payments to 
living policies in matured policies and 
ther cash benefits $300,000. 

Reserve on policies in force is in ex- 
cess of $7,250,000. 








Incorporated as a Steck Company me the State of Illinois 





COMPANY? 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE? 








COME SOUTHWEST 


“WRITE BUSINESS IN WINTER RESORT” 


—REASONS— 
1—CROPS—“Greatest in History.” 
2—FINANCIAL CONDITIONS—“Fine.” 
3—COMPANY—“Good as Any.” 
4—POLICY CONTRACTS—“The Best.” 
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Mid-Continent Life Ins. Co. 
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Majestic Life Assurance Gompany 
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Southland Life Insurance Company 


HOME OFFICE 


DALLAS, TEXAS 


Joun T. Boone, Pres. W. A. CaLiaway, Sec. James A. STEPHENSON, V-Pres. 
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THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
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THE READING FINANCE AND SECU RITIES ( COMPANY, INC., Fiscal Agents 
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WANTED 
INSURANCE SALESMEN, THE MONEY-MAKING KIND 

Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” Openings of every kind 
in many fields. 

UNITED STATES ANNUITY AND LIFE INSURANCE CO. 

1307 McCORMICK BLDG., CHICAGO, ILL. 
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HIGHER FRATERNAL RATES 


TO PREVENT RECEIVERSHIPS. 
Superintendent Hotchkiss Approves In- 
crease of Knights of Pythias— 


Favors Mandatory Laws. 


In denying the request of one T. Bar- 
ber, a member in the fourth class of 
the Insurance Department of, the Su- 
preme Lodge Knights of Pythias for 
the cancellation of its licence to do busi- 
ness in New York State because of an 


increase in rates of assessment, William 
H. Hotchkiss, Superintendent of Insur- 
ance for New York State declares that 
not only is the increase justified but 
necessary to preserve the branch of the 
order. 

Mr. Hotchkiss says that it might have 
been unsafe to permit the society re- 
ferred to to continue longer in business 
had the increase not been made; that 
while many advocates of fraternal insur- 
ance have long shut their eyes to the 
necessity for increased rates, representa- 
tive men of all societies as well as 
heads of State insurance departments 
are united in their belief that mandatory 
laws should be enacted compelling re- 
adjustment of rates; that failing in this, 
the next decade or two would find re- 
ceiverships from most of the orders with 
heavy losses to millions of members an« 
dependants. He calls attention to the 
effort made by the Knights of Pythias 
to readjust its affairs in the formation 
some years ago of a new class under 
what was termed adequate rates. An 
opportunity was given all members to 
qualify in this class and those failing 
to do so were formed into what was 
termed the fourth class. He believes 
that the effort to collect an adequate 
rate to carry out the certificates in this 
class should not be criticized. 

Mr. Hotchkiss says that members of 
various fraternal societies in opposing 
the wish of the heads of these societies 
to place the business beyond perad- 
venture as regards adequacy of rates 
overlooked the self-evident fact that life 
insurance is a commodity, the net cost 
of which is fixed by the laws of nature. 

The action of this certificate holder 
in trying to prevent the superior officers 
from collecting what is deemed an ade- 
quate rate, Mr. Hotchkiss says empha- 
sizes the importance of the passage by 
the coming legislature of a bill regulat- 
ing fraternal insurance and intended to 
bring the societies transacting this class 
of business up to proper standards, re- 
quiring the inauguration of adequate 
rates and giving to the State insurance 
department authority to compel com- 
pliance with the law. 

The opinion of Mr. Hotchkiss is given 
herewith: 

T. Barber, a resident of the State of New 
York and the holder of certificate 9731 in 
Section No. 84 for $2,000 in the Fourth Class 
of the Insurance Department of the Supreme 
Iodge Knights of Pythias, has made applica- 
tion through his attorney for the cancella- 
tion by this department of the license of the 
Insurance Department of the Supreme 
Lodge Knights of Pythias to do business 
in New York. It is understood that the In- 
surance Department of such Supreme Lodge 
is a fraternal beneficiary society incorporat- 
ed under the laws of the United States and 
that its home office is at Indianapolis, Ind. 
It is doubtful whether this department could 
separate from the other insurance classes 
of such society the fourth class, of which 
the applicant is a member, and cancel the 
license of such society as to such class only. 

Treating the application, however, as for 
the cancellation of the license of the Insur- 
ance Department of the Knights of Pythias 
te do business In this State, it is apparent 
that such action, if taken, must rest on 
either section 252, forming a part of the 
fraternal article, or on section 32, forming a 
part of the general article, of the insurance 
law of this State. The two sections seem 
to mean much the same thing; namely, that 
the license of a fraternal beneficiary cor- 
poration to do business in New York must 
be revoked first, if it Is conducting its busi- 
ness in an “unsafe, unauthorized or inex- 
pedient’’ manner; or second, if it is so con- 
dueting its business that it cannot be “safe- 
ly entrusted,” to continue the same, 

The applicant alleges in substance that he 
became a member of the Endowment Rank, 
now the Insurance Department, of the Su- 
preme Lodge Knights of Pythias, July 29, 
1885; that he has continued a member and 


paid his dues until the present time, his 
average monthly assessments having been at 
the rate of $5.20; and that, pursuant to the 
action of the Supreme ge Knights of 
Pythias at its regular convention in August 
last, its statutes relating to its Insurance 
Department have been amended so that on 
and after January 1, 1911, the applicant will 
be obliged to pay at the rate of $24.70 per 
month. The applicant also shows that on 
December 31, 1909 there was in the fourth 


class mortuary fund of this society but $809.- | 


876, 
ing certificates in such class should have 
been about $8.000,000.. The applicant is now 
seventy-five years of age. 

All Societies Must Come to It. 


The question, therefore, is whether the ac- 
tion of the Supreme Lodge of this fraternal 
beneficiary society greatly increasing the 
rates of its members in the fourth class of 
its Insurance Department makes it unsafe 
or inexpedient for it longer to transact the 
business of insurance in this State. It is 
ap all-sufficient answer to the applicant's 
contention to say that in the opinion of this 


whereas the reserve to meet outstand- | 


department it might have deemed it unsafe | 


aud inexpedient for this fraternal beneficiary 


society to have longer continued to do busi- | 
society | 


ness in New York had not such 
taken the action concerning which complaint 
is made. ‘The truth is that, while many 
advocates of fraternal insurance have long 
shut their eyes to it, the representative men 
of all these societies, as well as the heads 
of insurance departments in the various 


States, are now of one accord in the belief | 


that unless prompt and wise action be taken | 
the enactment of reason- | 


by the States in 


able but at the same time mandatory laws, | 


and by the societies themselves in the read- 
justment of their rates as well as in other 
directions, fraternal insurance will within 
the next decade or two end in receiverships, 
with heavy losses to its millions of members 
and their dependents. The Supreme Lodge 
Knights of Pythias has long been conscious 
of this condition and some years ago estab- 
lished a new class having what was thought 
to be adequate rates, into which class most 
of the members of the fourth class have al 
ready gone. It uow seeks to take another— 
and, in the opinion of this department—an 
absolutely necessary step; namely, the col- 
lection from the surviving members of the 
fourth class of a rate actuarially sufficient 
to make the certificate of every one, even 
to the last of such survivors, worth to him 
and his dependents the amount stated on its 
face. Such action surely is not inexpedient, 
nor is the society which takes it unsafe. 
Whether or not such action has been taken 
in an unauthorized manner is perhaps an- 
other question. The decision of the Court 
of Appeals in Wright v. Knights of Mac- 
cabees (196 N. Y. 391), which decision seems 
to stand somewhat alone when put over 
against the decisions of the highest courts 
of other States, held in substance that where 
the member's certificate itself did not in so 
many words reserve to the fraterial society 
the right to increase the rates or diminish 
the benefits of the member holding such cer- 


tifieate, the contract between such society 
and such member could not be modified in 
these particulars, even though there were 


general words in the certificate binding the 
member to such changes as should be made 
in the society’s by-laws. This decision, how- 
ever, seems to rest not a little on words in 
the by-laws of the Knights of Maccabees to 
the effect that the member “shall pay the 
saine rate of assessment thereafter so long 
as he remains continually in good standing 
in the order.” No equivalent of such words 
is found in the by-laws of the Knights of 
l’ythias. Further, this phrasing of the cer 
tifieates of the two societies, even the cer 


tificate issued in 1885 to the present ap 
plicant, is by no means the same. The ap- 
plicant’s certificate, as indicated from the 


files and records of this department, includes 
the following: 

“In consideration of the payment hereafter 
to said Endowment Kank of all monthly pay- 
Iaents as required and the full compliance 
with all the laws governing this Renk now in 
force or that may_hereafter be enacted.” 








A strong argument may be based on the | 


words ‘all monthly payments as required,”’ | 


and such argument is suggested by the ques- | 


tion, Required, for what? If to meet the 
face of the certificate of each member of 
such Rank, then the monthly payments now 
required of such members has been 
or area A oh amount which this ap- 
plicant w xe obliged to pay after January 
1, 1911. This question is oan, homey for 


found | 


the courts and not for this department. if | 
the Wright case is applicable to the facts | 


so far as this applicant’s certificate 


and | 


membership are concerned, he had his rem- | 


edy there. Believing, however, that 


the | 


salvation of this fraternal beneficiary society | 


depends upon action such aa it took last 
August, and the facts being somewhat dis- 
tinguishable from .those relied on by the 
Court of Appeals in the Wright ease, it 
would, in my judgment, be improper, even 
unwise, for this department to hold that this 
society after January 1 will, because of such 
action, be conducting its business in this 
State in an authorized manner. 

For these reasons, the application is 
cenied. 

Tt is. perhaps, proper to add that the main 
dificulty here is that the members of this 
seclety, as well as the members of most 
similar societies have. both at the time they 
became members and most of them ever 
since, overlooked the self-evident fact that 
life insurance is a commodity, the net cost 
of which is fixed by the laws of nature. In 
a given mass of men, a certain number of 
certain age will die each year. The net 


(Continued on page 7.) 
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State Mutual Life Assurance Company 
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of man. 


Our agencies are making consistent gains, and rapidly forging 
Superior Contract 


Best Field Ammunition 
Massachusetts Supervision 


To the above, add consistent work, and you have the reasons why our men 
We always have an opening for the right type 


EDGAR C. FOWLER, Superintendent of Agencies 
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The advertisements in this journal sh.-w that all companies 


than will another company. 
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show you what we have to offer. 
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that one company can pay as much for busiticss as another, it depends then ewhether this 
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“SECURING BUSINESS IN CITIES* 





The city presents to the insurance 
manager his greatest problem, but offers 
also, his greatest opportunity. The city 
organization, to procure the largest 
amount of business and secure the most 
extensive advertising for the company, 
must be two-fold. First, the corps of 
all-time company men, working steadily, 
pulling together and having a common 
aim, not only in the procuring of busi- 
ness but in advancing the interests of 
the company which they represent. 

These are the backbone of the office, 
the men on whom the manager depends 
for his steady production. They are the 
men with whom he is in closest touch, 
with whom he can talk frankly and 
on whom, in times of special need or 
competition, he can call for extra efforts 
with the certainty of a hearty and loyal 
response. To secure, hold and increase 
this force of all-time men is the man- 
ager’s first problem and most important 
duty. 

Within certain limits, not very broad, 
the average man writes business prin- 
cipally among that class in the com- 
munity in which he ordinarily moves 
outside of business hours. There he is 
most at ease and appears to his best 
advantage, two large contributing fac- 
tors in his ability to carry conviction 
and secure business. 

Society in the cities consists of many 
layers, superimposed one upon another, 
and the organization of all-time men 
must contain within itself representa- 
tives of each class from which the office 
expects to obtain business. The organi- 
zation must therefore be extremely 
varied as to the personality and the 
characteristics of the men comprising 
it. 

It is the duty of the manager to obtain 
these representatives. Two of the most 
fertile fields from which he can draw 
are the salesman from the stock and 
bond houses, and the contract solicitors 
of public service corporations, notably 
the telegraph, telephone, gas and electric 
light companies. These latter men par- 
ticularly have been selected to meet all 
classes of the community and have been 
trained in the art of selling without 
samples, the point which separates most 
widely the average traveling salesman 
from the insurance solicitor. Most of 
these men are young and ambitious, and 
an opportunity to build for the future, 
coupled with an intelligent explanation 
of “Why the Travelers” will frequently 
cause them to decide to join the force 
of the city office. The young man of 
good education, working in a large fi- 
nancial house or institution, who has 
thought of his future and has come to 
realize the slowness of promotion in his 
present position, may often be convinced 
of the possibilities of our business and 
become a valued addition to our forces. 

To the finding of men of this sort, the 
manager must devote a considerable 
portion of his time. Careful inquiry 
among the clerical force of his office 
will frequently develop the fact that 
some one in the office has a friend who 
is promising material from an agency 
standpoint. 

The manager himself in many instan- 
ces numbers among his acquaintances 
the heads of large offices who would 
be more than glad to see some young 
man in their employ given an oppor- 
tunity to better himself. 

The local secretary of the Young Men’s 
Christian Association can often place 
the manager in touch with the very 
material for which he is looking. 

The large railroad ticket offices in 
the city have usually one or two bright 
men who spend their time at the count- 
er, interviewing customers, answering 
questions or giving advice, and incident- 
ally obtaining the traffic for the lines 
which they represent. Such men are 

*Talk by Percy V, Baldwin, Boston manager of 
The Travelers before the agency convention of 
that company. 


real salesmen and are usually paid less 
money than they could make in insur- 
ance. 

A contract closed with such a man, 
and a theoretical knowledge of the busi- 
ness, and particularly of his company 
and its policies, imparted to him, the 
question confronts the manager as to 
how to start the man with the greatest 
chances of success, * * * 

While he is engaged in developing his 
force of all time steady producers, the 
city manager must at the same time 
cultivate another and totally different 
source of business. These are the insur- 
ance brokers. While their individual 
production may be small, the amount 
of business to be obtained by the culti- 
vation of this field is considerable in 
the aggregate. 

From the insurance brokers of his 
city, the manager must at once eliminate 
from his consideration those who are 
brokers in the sense that they owe al- 
legiance to no company, using the rul- 
ings and figures of one company to ob- 
tain a better offer from the next and 
having no loyalty to, or interest in, the 
company in which they place an: indi- 
vidual risk. No office can afford to take 
business from such men, much less make 
an effort to obtain their business. Loy- 
alty is the foundation on which @ suc- 
cessful office is built, and without loyalty 
the organization will fall apart in time 
of stress. * * * 

From time to time the manager or 
his special agent calls at the offices of 
the different brokers and keeps in touch 
with them, posting them on the latest 
changes in the business and frequently 
going with them to close cases. The 
amount of business which may be ob- 
tained by the manager of the city office 
from connections of this kind is so 
large, and the influence exerted in favor 
of the company, so great, that the de- 
velopment of this business becomes one 
of the manager’s important duties. He 
cannot for a moment afford to neglect 
this important supplemental source of 
production. 





RETURNS TO THE FIELD. 
Robert S. Boyns Becomes Manager for 
Prudential at Seattle, Wash.— 
Leaving San Francisco. 

To return to the field as manager 
for the Prudential at Seattle, Wash., 
Robert S. Boyns has resigned the man- 
agement of the Pacific Division, Ordi- 

nary agencies of the Company. 

For the time being the division will 
be in charge of George B. Speer, super- 
visor of Ordinary agencies at the home 
office. 

Prior to assuming the duties as di- 
vision manager, Mr. Boyns was suc 
cessfully engaged in special field work 
for the Prudential on the Coast, and 
for some time past he has contemplat- 
ed a return. 


“Protection.” 





The above is the caption on a beauti- 
ful hand-colored steel engraving which 
adorns a calendar issued by the Equit- 
able Life of Iowa. The subject is four 
great Danes. It is impressive and 
gives an assurance of security. The 
Company issuing it has been transact- 
ing business about 44 years, and none 
has questioned the value of its life 
insurance protection, nor its fair and 
liberal dealing with policyholders. 





Health Calendar. 

The calendar, issued by the Southern 
States Life, of Atlanta, Ga., for the year 
1911, is what might be termed a “Health 
Calendar.” The management of the 
company believes that it is within the 
province of a life company to use its 
influence and efforts toward the safe- 
guarding of the health of its policy- 
holders, as well as the payment of death 
claims. 





EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract 





THE MANHATTAN LIFE INSURANCE 
COMPANY of New York, desires to make 
direct contracts, with good producers, for 
unoccupied portions of the following states : 
New Pennsylvania, 


New York, Jersey, 


Kansas, Idaho and Washington. The usual 
commission contracts with allowance for 
office expenses will be made, The policy 
forms of the Company are up-to-date, the 
premium rates are low and the annual 


dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 











American National 


Life Insurance Co. 
of 


Lynchburg, Va. 





‘¢ The most progressive, 
conservative Southern 
Company.”’ 








AGENTS WANTED 


in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 














READ ~~ 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 

PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET. 
NEW YORK CITY 


50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


DED cscdsscsesdévaen $23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

Pumd)...... ccccrcovces 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


1860 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 














| 79 Milk Street, 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, retary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
Boston, Mass. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


| JOHN H. ROBINSON, General Agent for New York 
253 Broad 


way 








and with the idea of making 
their lives. 


possible 
any other company. 


to-day for contract. 





INETEEN hundred and eleven is now here. 
one starts off with a clean slate, full of enthusiasm 


It is the desire of the Philadelphia Life to increase its 
agency force during the year one hundred per cent (100 
%) and I would ask every agent who wants to connect 
with this great Company to write me at as early a date as 
The opportunities and advantages that an agent 
has with ths Philadelphia Life are greater than those of 


If you are the right man for the right place, write PERRY 


Every- 


1911 the greatest year of 





7—International —s | 
ST. LOUIS, U. S, A. 


Writetoday for the new GUARANTEED | | 
MONTHLY SALARIED BOND CONTRACT. 
Something entirely new in the agency line, providing 
satisfactory remuneration for the present and guaran- 
teeing an INCOME FOR LIFE. Policy contracts 


sell at sight. There's an opening for you. 


J. L. BABLER 
Genl. Mgr. of Agencies 


MASSEY WILSON 
President 














Know the Law! 


If you do not find what you want, 
ask INSURANCE GREE AG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
woderate cost. 


WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAG@O 
Geo. J. Kuebler George R. Brown 
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NEW ENGLAND’S SHOWING. 





Makes Net Gain of 60 Per Cent. of the 
Paid Business During 1910— 
A Healthy Growth. 





With commendable promptness the 
old New England Mutual Life Insur- 
ance Company issued on December 31 
a preliminary statement showing the 
amount of paid business during 1910, 
and the aggregate insurance in force. 

The paid business during the year 
amounted to $27,000,000, which is $3,- 
600,000 more than the record for 1909. 

Total insurance in force is $213,500,- 
000, a net increase for the year of $16,- 
000,000, or practically 60 per cent. of 
the total new business. This is a most 
important test of good management, 
and the showing of the New England 
Mutual should be an object of pride to 
the management, field force and policy- 
holders. The building is not for a day, 
but for all time. Field men are not 
striving for mastery in volume of busi- 
ness applied for; being content to have 
each year show a conservative growth 
in new business and a large increase 
in the item “insurance in force.” 

The New England Mutual looms up 
to-day as one of the very best managed 
life insurance institutions. 





$4,500 TO MEET $100,000. 





Death Claimants Against Assessment 
Concern Have Small Hopes of 
Securing Payment. 





Frank Fritsch, receiver for the Em- 
pire State Life Association, a small 
assessment concern, has filed a report 
with Justice Seabury of the New York 
State Supreme Court showing that he 
has but $4,500 available assets with 
which to pay $100,000 in death claims. 
He asks the appointment of a referee 
to pass upon the claims, and the court 
has named Henry N. Stevenson. 

The receiver’s report shows that 
death claims existing at the time he 
took charge of the concern’s affairs 
aggregated $40,000, and that claims 
amounting to $60,000 have been filed 
since that time. 

Incidentally it is worthy of note that 
Fritsch was appointed receiver in 1906, 


and still the receivership, and quite 
naturally, expense incident thereto, 
goes on. Representatives of legal re- 


serve companies could ask no better 
argument with which to combat the 
claims of catch penny concerns. 





Commends American Bankers. 





In announcing the appointment of 
Judge H. R. Kincaid, of Salem, as a 
member of its stockholders advisory 
committee for the State of Oregon, the 
American Bankers Insurance Company 
makes public a letter written by him 
strongly endorsing the Company. 

Judge Kincaid was formerly secre- 
tary of State for Oregon and in charge 
of the insurance department. He be- 
lieves the plan of the American Bank- 
ers in leaving the premiums collect- 
ed for investment in the localities from 
which they are derived will prove a 
winner on the Pacific Coast. 





An Agency Record. 

The Pittsburg Agency of the Equita- 
ble Life, Edward A. Woods, manager, 
secured $455,817.23 in new premiums 
during 1910. The total receipts of the 
agency were $3,868,733.52. 

Number of applications received dur- 
ing the year was 5,557, for a total in- 
surance of $19,624.83. The number of 
agents who submitted completed busi- 
ness was 341. 





Goes to Home Office. 





Major James B. Day, for the past 
three years manager for the State Life 
of Indianapolis at Denver, has been 
transferred to the home office where 
he will have charge of the literary de- 
partment of the Company and manage 
the Indianapolis agency. 

Major Day has been a leading figure 
in life insurance circles for over a 


. Should have done. 


quarter of a century, his work being 
largely with the New York Life and 
the Travelers. 





WITH READING MUTUAL LIFE. 





Henry W. Gennerich Becomes Manager 
of Ordinary Branch of Pennsyl- 
vania Company 





Henry W. Gennerich, who recently 
resigned as vice-president and agency 
manager of the Cleveland Life, has 
been appointed manager of the Ordi- 
nary Department of the Reading Mu- 
tual Life, and announces that he pro- 
poses inaugurating a vigorous cam- 
paign for business in the States of 
Pennsylvania and Delaware. 

Mr. Gennerich has been a large pro- 
ducer of personal business, his writ- 
ings aggregating a million and a half 
a year and has shown himself compe- 
tent to secure and handle men. 





RETURNS TO LIFE INSURANCE. 





J. Scott Anderson Takes Metropolitan 
Agency of Columbian National— 
Has Bright Future. 





The Columbian National Life an- 
nounces the appointment of J. Scott 
Anderson as manager at New York, 
with offices in the Singer Puilding, 149 
Broadway. Mr. Anderson was for seven 
years identified with the Mutual Life, 
and was for a similar period with the 
Provident Savings. He left life insur- 
ance at the time of the upheaval in 
1906 to become a dealer in bonds in 


Wall Street, but now returns to the in- | 


surance business to take charge of the 
Columbian’s Metropolitan agency, be- 
lieving that a progressive future for 
that Company is assured under the 
regime of Vice-President W. C. John- 
son. 





HIGHER FRATERNAL RATES. 





(Continued from page 5.) 
cost of insurance is well known, has been 
well known for nearly a century and can 
be ascertained from books or from experts 
by any one seeking the information. Realiz- 
ing that through the fraternal principle so- 
cieties of this class might be built up and 
managed at an expense considerably less 
than that incident to old-line insurance, the 
earnest men who founded the system, and 
many of their successors who have carried 
it on since, fixed the net cost arbitrarily 
aud in most instances much less than the 
net cost as proven by the experience of mil- 
lions of lives. Thus the members of these 
societies have for many years been paying 
for insurance less, and in some cases con- 


siderably less, than such commodity cost or 
could cost. The earliest to die have thus 
had too cheap insurance, and they and their 


beneficiaries have profited accordingly. The 
survivors who have thus had protection all 


these years at a rate which was inadequate 
now face the inevitable result; namely, that 
they must during the rest of their lives both 
pay an adequate rate and an additional sum 
which in the mass in each society represents 
the total of the inadequacies of the rates 


previously paid by the members whether 
now dead or living. That this is unjust is 
true; but that the member so situated and 
who has shared in a plan of insurance based 


upon inadequate rates may now properly 
complain, cannot be conceded. He hereto- 
fore has been getting his insurance too 


oo. as — his dead brethren 
e may, however, with propriety cor $ 
that the State has not plotted bin en 
Adequate laws regulative 
of fraternal insurance have for years been 
urged by the National Convention of Insur- 
ance Commissioners, but not until this year 
have the representatives of the fraternal so- 
cieties conceded with sufficient unanimity 
that such laws were necessery, Without the 
co-operation of such societies, the passage 
of such laws has been found to he—indeed 
probably is impossible. The member. there. 
fore, who complains because the State has 
not ‘interfered in his behalf will find the 
4sons for suc rs q _ 
the ocietea alice thing interference w ithin 
of which being said. the importance ° 
= passage by the coming legislatune of : 
il! regulative of fraternal insurance and in- 
tended to bring the secicties up to proper 
standards and to require of them adequate 
rates, as well as to vest the insurance de- 
partment with sufficient authority to compel 
compliance with the law and with good 
wenrance principles, is emphaeized No 
o'tinens should he more anxtons for such a 
lew than members of such socletios who, Nke 


-the nresent applicant. are of advanced ages 


nninsurahle elsewhere, and hronch 

face with the haste folly of Seteenat bowen 
ance as it was, the ahandonment of which 
and thus the Ufting of the system itself to 
n hicher plane of safety, will be the certain 
result of the legislation now suggested. 





Course of Insurance Education 


Our saa for Furnishing 
Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write H: m : Office. 





THE 
FIRST MUTUAL 
Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. e 
under Massachusetts Law, an 
offers the very best poasible 
security, with a safe, 
equitable contract 











Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Mis- 





Territory in Pennsylvania, Ohio, 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 





Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 


FINANCIAL STATEMENT 
Assets Jan, 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
SD onsesns envucessse 4,265,870.35 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 




















The New Columbian 
Clearness 


Arthur EB. 


Policies 


Childs, 


THE COLUMBIAN 
National Life Insurance Company 


OF 


BOSTON, MASSACHUSETTS 
LIFE, ACCIDENT and HEALTH INSURANCE 


The Only Massachusetts Non-Participating Company 


are Unexcelled in 
and Liberality 


GOOD CONTRACTS AND TERRITORY 


FOR GOOD PRODUCERS 
President 








Established in 1850 


JOSEPH A. De BOER, President 
FRED A. HOWLAND, Vice-President 
JAMES B. ESTEE, 2d Vice-President 


National Life Insurance Company 


MONTPELIER, VERMONT 


Operating in 37 States 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 
A. B. BISBEE, Medical Director 


C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 





Absolute Security and 


PR circnce astecenisues $47,490,998.98................ Gain, 167% 
Liabilities .............. 941,661,1 SO0.12................ Gain, 162% 
a $ 5,829,868.86................ Gain, 211% 
PI: u.0 060 nccacser $161,423,115.00................ Gain, 79% 


Economy of Management 








THE VOLUNTEER STATE 





“OLD HICKORY” 





LIFE INSURANCE COMPANY 


HOME OFFICE: 


CHATTANOOGA, TENNESSEE 





Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 34 V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 








In the Seventh Year of Conservative and Successful 


Development 
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LATE LEGAL DEGISIONS 


INSURED’S TITLE TO PROPERTY. 








Signed Application Without Reading It 
—Company Liable for 
Loss. 





Equity of Redemption—lInsurable In- 
terest—Double Insurance—Where Sep- 
arate Interests Are Separately Insured, 
the Owner of the Equity of Redemption 
is Entitled to Insurance Fund in Case 
of Loss. 

Insured’s title to property was by 
sheriff’s deed and tax title. The time 
of redemption under sheriff’s sale ex- 
pired four months before the fire. The 
property was incumbered by a first and 
second mortgage. The second mortgagee 
had redeemed the tax title before the 
fire. The company based its denial of 
liability on the theory that the sheriff’s 
deed and tax title merged and, when 
the second mortgagee redeemed the tax 
title, the right under sheriff’s deed was 
extinguished and insured had, in fact, 
no title. The court below found that 
insured was the owner of the fee sub- 
ject to the two mortgages. In giving 
judgment on this finding, the Supreme 
Judicial Court of Massachusetts say in 
part: 

“What we now decide is that in the 
absence of evidence as to its value the 


* owner of an equity of redemption can 


recover the amount of the physical 
damage done to the property insured 
not exceeding the sum named in the 
policy. On that point Strong v. Manu- 
facturers’ Ins. Co., 10 Pick. 40, 20 Am. 
Dec, 507, is decisive. 

“The learned counsel for the defend- 
ant has argued that this cannot be so. 
His argument (in effect) is that if a 
house worth $3,000 is insured by a com- 
pany, by two policies each in the sum 
of $3,000, one in favor of the owner and 
the other in favor of a person who has 
a right to redeem from the owner, it 
cannot be that each can recover $3,000. 

“The questions involved in the case 
supposed, have been the subject of 
much consideration in this common- 
wealth and the view of the situation 
which has been adopted is this: Where 
each person in the case supposed pro- 
cures insurance on his own account the 
fund produced by the fire belongs to 
the person insured, and the other per- 
gon (who had an interest in the building 
burned, but no interest in the policy) 
has no rights (either in law or in 
equity) to the fund produced by the fire 





under that policy. The other person did 
not pay the premiums or agree to pay 
them, and he could not have been 
forced to pay them or any part of them 
if there had been no fire. Consequently 
he has no interest in the proceeds of 
the policy in case of a firee * * * 

“Insurance companies can prevent 
dowble recovery in the case supposed 
above by electing ‘to rebuild or repair 
the premises,’ as they have a right to 
do under the Massachusetts standard 
policy. If the insurance companies do 
that the new or repaid building becomes 
subject to the rights to which the build- 
ing was subject before the fire.” 

Jenks v. L., L., & G. Ins. Co. et al., 
92 N. E. Rep. (Mass.) 998. 


* * * 
Agent—False Answers in Applica- 
tion—Intentional Fraud—Mortgages— 
Agent’s Written Answer in Applica- 


tion That There Are No Incumbrances 
Not Read by Insured, Not Binding. 

In his written application, insured 
represented that the land was not in- 
cumbered when, in fact, there was a 
mortgage of $4,900. After the fire, the 
adjuster secured an affidavit of insured 
that answers in original application 
were true, though the adjuster, at the 
time, knew the property was mort- 
gaged. Insured claimed that he was 
solicited for insurance and signed the 
application upon the agent’s request 
without reading it and that he was not 
aware that incumbrances affected in- 
surance, but made the affidavit at the 
request of adjuster in order to obtain 
the money. The company defended on 
the ground of fraudulent statement in 
application as to incumbrances and the 
concealment and false swearing to ma- 
terial facts after the fire for the pur- 
pose of obtaining a settlement. The 
jury returned a verdict that there was 
no fraudulent intention on the part of 
the insured. In the lower court, there 
was judgment for insured which was 
affirmed by the Court of Appeals, Ken- 
tucky, saying in part: 


“The rule in this State is that the’ 


insured has the right to assume that 
the company has made inquiries of 
him touching every material fact affect- 
ing the risk, and to avoid the policy it 
must be found, not only that the con- 
cealed matter was material, but that it 
was intentionally and fraudulently con- 
cealed. Lancashire Insurance Co. v. 
Monroe, 39 S. W. 434. So, too, if the 
Insured gives correct answers to the 
only questions asked of him, and the 
agent who fills out the blank inserts 
in the application answers to questions 


(Continued on page 17.) 

















THEN | 


“The administration of the Company has 
been beyond reproach; its treatment of its 
policyholders has been liberal and its pay- 
ment of its death claims has been prompt and 
as free from technical objections as was 
possible, with a proper regard for the interests 
of the other policyholders.” 

—S. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De- 
cember 31st, 1907. , 





The Southern States 





“That which comes after ever conforms to that which has gone before ” 


INSURANCE 
COrMPANY 


Life 


WILMER L. MOORE 
PRESIDENT 








Desirable territory available 
Policy contracts up to date. 
Liberal contracts to Agents. 





General Offices: ATLANTA, GA. 


NOW 


“During the two years which have elapsed 
since my previous examination of tLe Com- 
pany, nothing has occurred which woul! 
modify the commendatory statements con- 
tained in my previous report.” 


—8. H. Wolfe’s Report to the Insurance 
Department of the State of Alabama, De- 
cember 3l1st, 1909. 








A GREAT SHOWING. 





Statement of Pittsburgh Life & Trust 
Will Reveal Substantial Increases 
All Along the Line. 





The year 1910 was a banner twelve 
months in the history of the Pittsburgh 
Life & Trust Co. Nearly five million 
dollars was paid to beneficiaries, living 
policyholders and loans to policyhold- 
ers. To be exact, $1,508,887 was paid 
to living policyholders on matured poli- 
cies, etc.; $1,398,823 to beneficiaries of 
those who died, and $1,841,942 in loans 
to policyholders on the sole security of 
their policies. 

There was an increase in insurance 
applied for, in insurance in force, in as- 
sets and interest income. 

The Company loaned during the year 
over $1,000,000 on first mortgages on 
real estate. Its annual statement will 
show in round numbers: Insurance in 
force, $78,000,000; assets, $23,700,000; 
assets in excess of all liabilities over 
$2,000,000. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. | 


ACENTS WANTED | 














UNEXCELLED IN 
Favorable Mortality 


—4Np—— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 





—Oor—_- 
Properly written and carefully selected 
business. No stock selling, board or re- 


insurance schemes. No contracts made by 
correspondence. A personal interview can 
be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 














COME SOUTH FOR THE WINTER 





DALLAS, 


Why face rain and ice and snow, when a Contract with the 
PREMIER COMPANY of Texas will enable you to work 
with profit under ideal climatic conditions ? 


Southwestern Life Insurance Company 


TEXAS 











DID YOU EVER SEE 


One of our 20 Payment Life, Decreasing 
Premium, policies? Honestly, it’s a 
beauty. At age 35 premium decreases 
from 15% in the third year to 32% in the 
twentieth year. If initial premium is 
continued, it is guaranteed to be paid up 
in 15 years, with a guaranteed cash bal- 
ance besides; or at the end of 26 years || 
the cash value is guaranteed to exceed 
all premiums paid; or at the end of 20 || 
years the paid-up insurance value will ex- 
ceed the face value by about 45%. It 
has a dozen other beautiful features. 

This is the kind of goods we put in 
your hands to sell—and we have others. 
Write in confidence, and investigate an 
agency proposition with us. 


Des Moines Life Insurance Co. || 


W. A. HARBACH, Secretary 
DES MOINES, IOV A 





Michigan State Life 


DETROIT 


FREDERIC APPS, President 


Wants a State Manager for 
Kentucky 


Splendid Opportunity for 
Right Man 


Address: 


Howard C. Wade 
Sup’t of Agents 

















CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable @ost Under Safe, Sane and Conservative 
First Glass Openings in both Branches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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INDUSTRIAL DEPARTMENT _ 





WRITING “Two A DAY.” 

The shibboleth “ T wo a Day” cannot be 
considered peculiar to any industrial 
company nor Can it be confined to a par- 
ticular locality. It is simply a sound, 
commonsense insurance axiom. It rep- 
resents a mark sufficiently high to mean 
success, but not so high as to discour- 
age legitimate effort. Why then do so 
many men fail to reach it? Largely be- 
cause many instead of sticking to the 
maxim just as it is and writing “two a 
day” begin with the idea they will write 
all of them on Monday and “take it 
easy” the remainder of the week. This 
process involves disaster in two ways: 
First, some men do get the full quota 
on Monday or, perhaps, Tuesday. Find- 
ing a smooth beginning, they frequently 
overrate their ability and underestimate 
the average obstacles of the business; 
thus, when their resting period is over 
and ‘tthe new week begins, another Mon- 
day or Tuesday may bring no result and 
discouragement easily comes. Second, 
most of those who canvass on the 
spasmodic order become so unsystematic 
a'ong other lines as to unfit them for 
an all-around effort. The right way is 
to aim for “two a day.” If good fortune 
crowns Monday or any other day by 
unusual returns, be not unduly inflated 
or ready to halt: start the next day 
with equal vim. The “two a day” prop- 
ocition is reasonable.—Colonial. News. 


Protection Better Than Sympathy. 





Kind words to a bereaved household 
are always acceptable, but helpful as 
they are, they do not take the place of 
money. Furthermore, many who can 
give the kind words cannot give the 
money. Again, the self-respecting man 
and woman does not like to be the 
recipient of charity. Is, then, industrial 
life insurance a necessity? The “Imme- 
diate Benefit Bulletin” says wisely on 
this point: 

“Ours is in the highest sense the pop- 
ular insurance. Our policyholders are 
the present as well as the future men 
and women who are making America. 
The enormous army represents the mid- 
die-class workman, the salaried clerk, 
the artisan and the laborer—all insur- 
ing their helpless broods against abject 
poverty. 

“Rich men insure to create an estate; 
poor men insure to create bread and 
meat. It is an insurance against want, 
the poorhouse, charity and degradation. 
The trouble may not come to-day nor 
to-morrow, possibly not next year. But it 
will come with mathematical certainty. 

“Nobody can tell you when you are 
going to die, to-morrow or fifty years 
hence. But the mortality tables will 
show, almost exactly, how many persons 
out of a million will die this year. 
Nobody knows what individuals may 
draw the black prizes in this lottery of 
death—but a fixed number of prizes is 
distributed each year.”—The Virginia 
Standard. 





Conduct a Remorse Campaign. 





The month of January, as insurance 
men all know, has some obstacles that 
stand in the way of securing life insur- 
ance. It is needless to recount them. 
The month, however, has a feature in 
its relation to mankind not found to the 
same extent in any month of the year. 
What feature is that? It is the feature 
of remorse, says The Standard, publish- 
ed by the Life Insurance Company of 


. Virginia. 


Have you ever thought of this as a 
feature to hold to and by means of 
which to write insurance that you might 
not otherwise get? 

The comic papers have a great deal 
to say about the remorseful feelings of 
men after Christmas from too much 
hilarity in connection with the flowing 
bowl, and of the remorseful stings that 
follow. 

But there are other elements that 


inake remorse—the consciousness of a 
duty left undone in the year closed 
xoads men in January. Not that this 
duty means life insurance left undone, 
but he has the consciousness that to 
those who should be nearest and dear- 
est there has been dereliction. He feels 
that he hasn’t exactly measured up as he 
should have done. Catching a man in 
this frame of mind, which will exist 
without the agent’s knowledge, the 
agent’ will fini him in a better condi- 
tion of mind to listen to any proposi- 
tion which suggests the welfare of a 
wife, mother, daughter, or sister. 

So we say that, if the agent will on 
the quiet make a “remorse campaign” 
in January, he will land applications 
which otherwise would elude him. Such 
is human nature. Try it! 





Organization of Producers. 





Members of the field force of the Life 
Insurance Company of Virginia, qualify- 
ing for the Order of the Swift Eagle, 
wrote $1,600,000 ordinary up to Decem- 
ber 26, and this exclusive of nine or- 
Ginary general agents listed in the 
eclumn. 

The membership of the order is 114. 





The advantages of this 

Monthly policy to the farmer 

Incomes For should not be overlook- 

Farmers. ed. He is in a position 

more readily to see the 

value of even a small income than many 

whose incomes are much larger, says 
the Prudential Weekly Record. 

The fixed charges for the farmer’s 
living expenses are small as compared 
with the expenses of those who live in 
the city. Practically everything for the 
table that the city dweller must pur- 
chase at the higbest price the farmer 
raises. The expenditure for clothing 
for the farmer’s family is but little as 
compared to that of those who live in 
the city. Then comes the item of inci- 
aentals which keeps the nose of the city 
man to the grindstone, but of which the 
farmer knows but little. 

Reference is made principally to the 
temptations on every hand to spend 
money in the city that do not exist in 
the country. There are the theatres, 
ball games, shops and stores, street-car 
fare, and even the penny or nickel pic- 
ture show to take the earnings of the 
newsboy, and the hundred and one other 
temptations to spend money, from 
which country people are practically 
free. 

For these reasons the farmer is not 
<0 likely to lose his balance and acquire 
a habit of penny extravagance. He does 
not lose sight of the little things. A 
dozen eggs can be exchanged for enough 
calico to make the littlesgirl a dress, 
and every egg is looked after as it 
should be. 

The farmer thus trained can afford an 
automobile to take his produce to town 
at the noon hour while his work-horses 
eat and rest. He is also a reader and 
thinker. While city folks are at the 
theatre or indulging in sports and 
cames to get the recreation that their 
business or employment does not afford, 
he is with the family reading the papers 
and magazines. He works while we 
work, but he reads while we play, so 
ihat he is well informed and well bal- 
anced and, therefore, well able to cor- 
rectly measure the value of little things. 

The farmer was never before so 
prosperous and so well educated to the 
benefits of life insurance, and is not 
likely to make the mistake that many 
do—underestimate the value of a fixed 
monthly income, even though it be 
small. He is, as a rule, a good risk and 
a persistent premium-payer, and Pruden- 
tial men should not neglect this very 
desirable business. 
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AND ITS EFFECT. 


The famous rebating worked 
up by A. C. Wegner in Chicago are set 
for trial on the 30th of January. The 
counsel for the defendent companies in 
this case is H. W. Price, the 
general counsel of the Illinois Life. Mr. 
Price’s the anti-re- 
bate law of Illinois is unconstitutional. 


REBATING 


cases 


who is 
that 


contention is 


has already been held to be 
court of 


This law 
constitutional by the 
the State, but that was in a case in 


which the rebate consisted in the giv- 


supreme 


ing of a stock option witb the policy. 
Counsel Price hopes to show that there 
is a difference in the the 
stock option was clearly authorized by 


cases, as 


the Company, while In this instance 
the rebate was given by an agent with- 
out the knowledge and against the or 


ders of the Company. 

Mr. Price cites in support of his con 
tention the 
lators in Chicago, in which the supreme 
court held that the law which prohib- 
ited speculation in tickets 
stitutional. The analo- 
The ticket speculator gets what 


case against ticket specu- 


Was uncon- 


cases are not 
gous. 
he can for his goods, though by buy- 
ing up tickets and holding them for an 
advanced price he 


the detriment of the public. 


possibly operates to 
Neverthe- 


less, far graver evils are involved in 
the act of rebating. The chief reason 
for the prohibition of the evil is the 


fact that it operates against the inter- 


of other policyholders, who are 


ests 


entirely innocent. It is not because 
the new policyholder, who goes in on 


a rebate, is getting insurance cheaper 
than the old policyholder, who paid the 
full premium, but because the practice 
of rebating involves an adverse selec 
tion greatly to the injury of all policy- 
holders. The man who takes a policy, 
because he obtains it at a nominal 
price, is far more prone to lapse at the 
end of the first year than the man who 
has paid the full premium. In other 
words, rebating is productive of lapses, 
and lapses are a dead loss to the com- 
pany—that is, to the old policyholders. 
The man who applies for a_ policy 
merely because he is getting it at a 
tominal rate, is very likely to aban- 
don it at the end of the year, when 
the second premium falis due and must 


be paid in full. If, however, the policy- 
holder finds himself in impaired health 
at the the first year—likely 
soon to will be sure to hold 
on to his policy. Rebating greatly in- 
creases the rate of lapses, and the net 
result is the accumulation by the com- 


end of 
die—he 


pany of an undue proportion of im- 
paired risks. This increases the mor- 
tality of the company and decreases 


the dividends of policyholders who 
have paid the full cost of their insur- 
ance. 

The argument is used also that an 
agent “has a right to do what he will 
with his own,” and that a law which 
would deprive him of this privilege is 
an infraction of his natural rights. In 
other words, the agent is entitled to 
give away his commission if he chooses 
to do so, so long as the company re- 
ceives the net amount which would be 
due to it. This argument is misleading 
for the reason that the agent, who 
makes a contract with the company to 
solicit life insurance, accepts the con- 
that not to be al- 
lewed. The instructions to the agent 
made in pursuance of his contract with 
the company prohibit rebating for the 


dition rebates are 


very reason that the practice works to 
the detriment of existing policyhold- 
ers. If it be granted that the commis- 
sion which is allowed an agent for the 
sale of a his own, when 
though he has earned it by placing the 
policy in accordance with the instruc- 
tions of the company, nevertheless he 
has no right to give away that commis 
sion as an inducement to accept the 
policy, because such an act would be a 
vioiation of his implied or written con- 
company. The 
keep or to 
earned it in 


contract 


policy is 


tract with his commis- 


not his, either to 


sion is 


give away, unless he has 


accordance with his 
FALLING BY THE WAYSIDE. 


New York State companies whicn 
sprang into being following the so- 
called Armstrong investigation, antici- 


pating a general exodus of policyhold- 
the larger and 
anticipating a golden age for the small 
found the “sledding” 
quite difficult, most of them being com 
pelled to fall by 

The 


brains 


ers from 


companies, 


company have 
the wayside. 

and 
successful 


moral is plain: Money 


are essential to the 
establishing and building up of a life 


insurance company—in fact this ap- 
plies to companies transacting any 
branch of insurance. 

There was a time when officers 


would work for a mere pittance in the 
way of would do the 
clerical work, bookkeeping, write insur- 


compensation; 


ance and be content with a single room 
with meagre office furniture for head- 
quarters. gut such instances are re- 
exceptions in the present 
And yet it is just as essential to- 
twenty-five years ago, 
unless the stockholders contribute suf- 
ficient initial surplus to tide over the 
initial and period of acquiring 
the management ex- 


markable 
age. 


day as it was 


costly 
business to carry 


penses. 





In addition to its casualty lines, the 
Employers Liability Assurance Corpora- 
tion, of London, will now write fire in- 
surance in Canada, having been author- 
ized so to do by the Dominion Govern- 
ment. 


January 5, 1911. 





UNDERWRITING PROSPECTS IN 1911 





By FRANK LOCK, United States Manager of the Atlas Assurance Company 
of London. 


Each year Frank Lock, United States 
manager of the Atlas Assurance Co. of 
London, prepares for the “Journal of 
Commerce and Commercial Bulletin,” a 
careful review of the principal happen- 
ings in the field of fire underwriting 
during the preceding twelve months, 
and their probable effects upon the 
business during the new year. 

1910 was a period of unusual activity 
in the underwriting world, and Mr. 
Lock’s thoughtful summary, which we 
reprint herewith, will be read with ex- 
ceptional interest on that account. 

Mr. Lock says: 

The year 1910 is not open to the 
charge of monotony so far as the fire 
insurance interests are concerned. 
Whether as regards competition, or re- 
lations with agents, or underwriters’ 
association matters, or legislative ac- 
tivity, there has been infinite variety, 
and the year 1911 opens with the prom- 
ise that there will be enough to keep 
underwriters busy along these lines for 
some time to come. 

General Results. 

While these accessories have been 
absorbing much time and energy, the 
course of the business itself, meaning 
thereby the receipt of premiums and 
disbursements for losses, has been rea- 
sonably even. The figures to be finally 
shown will probably give a premium 
income for the leading companies which 
will not vary materially from the fig- 
ures of 1909, while the losses incurred 
will somewhat overrun the 1909 amount. 
The authoritative figures of The Journal 
of Commerce show that for the twelve 
months ending November, 1910, the 
fire loss in the United States and Can- 
ada amounted to $232,918,000 as com- 
pared with $198,303,000 for the previous 
twelve months, this being an increase 
of $34,615,000. True, much of this in- 
crease is due to a succession of terrible 
forest fires, but these swept away in 
their course millions of dollars of in- 
sured property. These figures are dis- 
couraging, and while the public is in- 
dustriously tinkering at the spigot of 
insurance expense it still seems largely 
indifferent to this stream from _ the 
bunghole of fire waste. 

The average rate of loss to amount at 
risk in 1909 was .38 as compared with 
45 for 1908. The rate of premium re- 
ceived averaged in 1909 1.12, against 
1.14 in 1908. The expense of transact- 
ing the business in 1909 was 38.50, com- 
pared with 39.24 in the previous year. 
All these ratios are a year behind, as 
1910 figures are not yet available. 

The past year has been free from 
conflagrations of the first magnitude, 
and the losses have been fairly evenly 
distributed throughout the year except 
that the last quarter has proved severe. 
As is usual in the absence of conflagra- 
tions, the large cities were quite profit- 
able, ‘but losses in New York city have 
largely exceeded the amount incurred 
in recent years. ‘In the Northern and 
astern States the business has moved 
uneventfully, and conditions are fairly 
good at the present time. The South, 
on the whole, will probably prove 
about the same or a little better than 
for 1909, which remark, however, would 
not apply to Texas, which has again 
fared very badly, while the individual 
experience of companies in the South 
as a whole has been quite varied. The 
average rate in the section is declining 
and the outlook is not especially en- 
couraging. 

The West has experienced a tendency 
to reduction in premium income, while 
losses have been quite a bit above the 
normal. This condition is due to a rate 
reduction which probably averages 10 
per cent., brought about not entirely 
through improvement in risks, but in 
large measure through competition 
among companies. In losses the large 


forest fires in Wisconsin and Minnesota 
hit some of the companies quite se- 
verely, while December has been very 
hard on general classes. The present 
outlook for business in the West is not 
good. The industrial conditions are 
disturbed and are making themselves 
felt in the insurance business. There is 
a good deal of competition felt in the 
West also through the depredations of 
non-admitted companies and of Londo 
Lloyds, and it seems difficult to get any 
law that will cure this condition. 

On the Pacific Coast there was some 
increase in premium income as com- 
pared with 1909, possibly 74% per cent. 
‘the loss ratio is likely to run rather 
over than under 40 per cent. In the 
Pacific and mountain States the forest 
fires made themselves severely felt, de- 
stroying a number of lumber’ and min- 
ing plants as well as damaging certain 
towns. It would seem that these forest 
fires must ‘be accounted with as having 
a serious aspect where the water sup- 
plies for cities and towns are carried 
on wooden trestles from the mountains. 
This has been a feature in losses which 
have already occurred. The outlook 
for 1911 on the Coast is not discourag- 
ing, but rather the reverse, provided 
that financial conditions remain reason- 
ably good. San Francisco expects in 
1911 to have in operation one of the 
best water supplies enjoyed by any city 
in the country. 

Underwriting Resources. 

For some time to come underwriters 
hope 1906 will be their “landmark” 
from which they shall date comparisons, 
as they are not yet ready for another dis- 
aster even approximately equaling that 
which occurred in 1906. At January 1, 
1906, the companies reporting to the 
New York Insurance Department 
showed capital and surplus (being sur- 
plus to policyholders) of about $208,- 
000,000, and as the San Francisco in- 
surance loss nearly equaled that 
amount, it was in the main paid out 
of that fund. A year ago capital and 
surplus amounted to $235,000,000, an in- 
crease in the four years of about $27,- 
000,000. In the same period the amount 
of insurance in force rose from $30,255,- 
000,000 to $40,163,000,000, an increase of 
no less than $9,908,000,000. The ratio 
of this capital and surplus to the total 
amount in force the first of January, 
1906, equaled 68 cents per $100. At the 
first of January, 1910, the corresponding 
figure per $100 was 58 cents, showing 
that relatively the position of the com- 
panies is considerably weaker to-day in 
the matter of reserves than it was be- 
fore the San Francisco fire. 

Taking the years 1907 to 1910 (esti- 
mated), inclusive, it appears that for 
this period premiums have exceeded 
losses and expenses by approximately 
$140,000,000. As this amount is less 
than the estimated amount of the San 
Francisco conflagration loss by $60,000,- 
000, it becomes evident that the pres- 
ent capital and surplus has been very 
largely made up of new money put in 
by the stockholders since 1906 and otf 
interest earnings, so that the com- 
panies are still far from having re- 
couped themelves from that great 
disaster, while théir relative strength 
to-day as compared with five years ago 
has not been restored. It should be 
firmly maintained that this position 
does not warrant any clamor for a 
wholesale reduction in rates. The com- 
panies stood the blow of 1906 with diffi- 
culty; any evidence of insufficient 
strength to meet a conflagration of the 
first magnitude must be harmful. 
When all is said it remains true that 
in a broad sense this is the supreme 
function of the business; whatever else 
is accomplished, it is a failure if it 
cannot reasonably well meet this test; 
this it can only do by the accumulation 
of reserves. The companies at large 
should show at least $1 of surplus in 

(Continued on page 15.) 
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AGAIN HEADS EASTERN’ UNION. 








Duncan Chosen for Second Place— 
Additional Companies Join Asso- 
ciation. 





Two additional companies, the Cam- 
den Fire of New Jersey and the County 
Fire of Philadelphia, beyond those men- 
tioned in the colunins of this journal 
last week, have joined the Eastern 
Union. 

The election of officers of the associa- 
tion, which should have taken place 
some weeks ago, but was deferred in 
order to give the companies, it was con- 
fidently felt would come into the fold, 
a voice in the selection, was held on the 
29th ultimo. Frank Lock, United States 
manager of the Atlas, was unanimously 
rechosen president: Alfred E, Duncan, 
president of the Franklin of Philadel- 
phia, a late Union recruit, was elected 
vice-president; George W. Burchell, vice- 
president of the Queen, was continued 
as treasurer, as was Howard De Mott as 
secretary. 

May Allow Contingents. 

The classification, upon which it is 
proposed to pay commissions to local 
agents, was presented, and it will be 
embodied in a form of agreement now 
being prepared. 

The classification was given in 
The Eastern Underwriter of last week. 
There is some talk of offering local men 
a contingent form of compensation, say, 
12% and 12%, but the idea does not 
meet with general favor among the 
executive officers. 





FOR REGULATING LLOYDS, 





Bill to That End Being Prepared for 
Introduction into the Illinois 
Legislature. 





Details for an insurance bill to reg- 
ulate Lloyds, interinsurance organiza- 
tions and other unincorporated concerns 
were completed last Thursday at Chi- 
cago in a conference between Attorney 
Oscar B. Ryon, representing the Illinois 
insurance Department, and representa- 
tives of practically every underwriting 
concern doing business on the above 
plans in the State. 

The bill will be presented at the open- 
ing of the Illinois legislature and is 
practically certain of passage. It will 
be the first regulative measure covering 
institutions of this sort in the United 
States. 

Under its provisions, every such or- 
ganization will file with the department 
a copy of its agreement and policies, 
together with a copy of its power of at- 
torney. A finaneial statement will also 
be made by every body of underwriters 
of this nature. They will pay the same 
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fees for stieaniiy to do business that 
are paid by other companies and Lloyds 
will pay a stated tax, although mutual 
organizations restricting their business 
to a certain class of risks will not be 
required to pay a tax. 

The face of policies issued by Lloyds 
or interinsurance underwriters will bear 
the words “Not Incorporated.” This 
point will enable the authorities to 
prosecute some fraudulent concerns run 
by individuals, which have heretofore 
been outside of any provisions of the 
insurance law. 

This move is the first result of the 
investigations of the Illinois Insurance 
Commission, the report of which will be 
made public this week, and which 
strongly recommends that no form of 
underwriting be permitted without State 
supervision. 





INDICTMENTS QUASHED. 





Rochester Local Agents Freed from 
Charge of Conspiring to 
Raise Rates. 





An echo of the sensational charge 
lodged against six prominent local fire 
insurance agents of Rochester, N. Y., 





of conspiring to raise rates in the city | 


in June, 1909, was the order granted 
by Judge J. B. 


M. Stephens, of the | 


County Court on Thursday last, quash- | 


ing the indictments 
Johnson, Robert S. Paviour, Gilbert T. 


against James | 


Amsden, Martin Wolff, Henry M. Webb | 


and James C. Clements. 

The “pink slip” 
spired the action against the agents, 
was imposed as a result of the numer- 
ous incendiary losses in Rochester, and 
the seeming inability of the police to 
detect the responsible parties. 

In November, 1909, conditions having 
measurably improved, the penalty 
charge was modified, and on January 
11, 1910, it was removed altogether. 





PENNSYLVANIA AGENTS. 





Next Annual Meeting of State Associa- 
tion to be Held at Williams- 
port. 





Williamsport is to be the place of 
meeting for the 1911 convention of the 
Pennsylvania Association of Local Fire 
Insurance Agents. 

The executive committee of the organ- 
ization plans to draft a bill providing 
for a State fire marshal, and also to 
define the qualifications for local agency 
appointment. 





Pumping Station at Elizabeth Damaged. 





Fire completely gutted the interior 
of the pumping station of the Eliza- 
beth (N. J.) Water Company on Thurs- 
day last, the estimated loss being $1,- 
500. Sparks from a passing locomotive 
is supposed to have caused the fire. 


charge which in- | 








agency system. 


that system. 


Home Office 
46 CEDAR STREET, NEW YORK 


THE 


Continental (Fire) Insurance Gompany 
OF NEW YORK 


This company stands for conservation of the American 
It opposes introduction of European methods hurtful to 


It is in favor of profit sharing commissions. 
In brief, it is aligned with the agent. 


Western Office 
280 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


The Fidelity-Phenix is a powerful company. 
Its power is used in the interests of the 
agents—not against them. 


HELP THE COMPANY THAT HELPS YOU 





Home Office 


46 CEDAR STREET, NEW YORK 


Western Office 


205 LA SALLE STREET, CHICAGO 


HENRY EVANS, President 
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its assets. 


FIDELITY 
UNDERWRITERS 


MAXIMS: 


Overhead writing is underhand dealing. 
Profit sharing commissions make positive incomes. 
A great company is a big company whose principles equal 
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INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


54 YEARS 


SURPLUS TO POLICY-HOLDERS 


OVER $450,000 





Agency Department: 425 Walnut Street, Philadelphia, Pa. 





WANTED AT ALL DESIRABLE POINTS 
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REVIEWS COMMITTEE’S WORK. 





(Continued from page 1.) 

ever been got together a more respon- 
sible set of witnesses. "The evidence 
of men like George W. Babb, Willis O. 
Robb and S. A. Reed gave us important 
data relating to the National Board of 
Underwriters, the New York Board of 
Underwriters, the Fire Insurance Ex- 
change of New York and the Suburban 
Fire Insurance Exchange. We drew 
out facts relating to the New York State 
Association which makes the rates for 
the State outside the Metropolitan dis- 
trict and Buffalo, F. W. Jenness, of 
Syracuse, being the principal witness 
under this head. The system of rate 
making in New England was also fully 
examined and the working of the ‘fac- 
tory mutuals’ of Massachusetts was ex- 
plained by the leading men concerned 
in their organization 

“Then we came to the Insurance De- 
partment of New York. Chief Examiner 
Daniel F. Gordon here showed the pres- 
ent means of the State Department for 
keeping a census of the fire insurance 
companies and how they may be supple- 
mented and improved. Another im- 
portant witness was Albert W. Whitney, 
who was appointed actuary to the com- 
mittee. He had made an investigation 
for the San Francisco Chamber of 
Commerce into the losses from the great 
fire and his experience has been found 
valuable. 

“The question of the business done 
by the London Lloyds was entered into 
considerably in regard to the taxation 
of foreign corporations and the business 
done through agents by foreign insur- 
ance concerns that escape the State 
regulation which is applied to domestic 
insurance men. 

“Surplus insurance, reinsurance and 
interinsuring companies have also been 
dealt with, while another branch of the 
inquiry took up the prevention of fires, 
the testimony in this respect proving 
of great interest and value, particularly 
where it concerned the so-called con- 
flagration districts and the power of 
the fire departments to cope with big 
fires with their present appliances and 
force. The coincidence of the Chicago 
fire, entailing the death of its well- 
known, experienced fire chief, made this 
evidence particularly apropos. The evi- 
dence of Fire Chief Croker of New York, 
Commissioner Waldo and Chief Mar- 
shal Beers threw a flood of light on 
the present state of things in New York 
City, especially in the factory district 
of Manhattan. 

“Another class of witnesses explained 
the system of uniform commission in 
the territories covered by the Eastern 
and Western Unions and a very com- 
prehensive foundation of facts relating 


to the whole of the United States in 
this respect was laid for future use. 

“The actual operation of the leading 
companies was exhaustively explained 
by their managers, such as Henry 
Evans, of the Continental; Frank Lock, 
United States manager of the London 
Atlas; J. H. Stoddart, manager of the 
New York Underwriters’ Agency, and 
Edward F. Beddall, the United States 
general attorney of the Royal. 

Brokers and Agents Heard. 

“Brokers, as well as agents, have had 
their full say, while State superintend- 
ents of Kansas, Michigan and other 
States have appeared before us and 
given testimony as to their State laws 
or supervision of fire insurance. We 
called on officers of mercantile and 
business bodies like the National Credit 
Men’s Association and the Merchants’ 
Association of New York to testify to 
any abuses that they might consider to 
exist or to propose any improvements. 
We sent out about six hundred letters 
to commercial bodies inviting com- 
plaints, and time was given at special 
sessions to hearing these from individ- 
uals who might consider themselves 
aggrieved. Some of the official witnes- 
ses were recalled and examined on these 
points. When it is realized what a 
wealth of material has been got together 
by the committee in its record, I do not 
hesitate to say that the report, when 
it appears, will be the most valuable 
source of information upon fire insur- 
ance ever given to the public, either 
here or in Europe.” 





PLANS BIG CAPITAL INCREASE. 


Providence-Washington Will Ask Stock- 
holders to Authorize Charter 
Limit of $1,000,000. 





If the plans of the directors of the 
Providence-Washington Insurance Com- 
pany of Rhode Island go through, that 
corporation will in the near future 
have a capital of $1,000,000. When the 
annual meeting of the Company is held 
on January 31, the directors will ask 
that the capital of the Company be in 
creased immediately from the present 
$500,000 to $750,000, and that they be 
given authority to further increase it 
to $1,000,000, the limit provided in the 
charter of the Company. 

If the increase is authorized it is in- 
tended to offer it to the present stock- 
holders at $50 per share. The present 
market price of the stock is $95, and 
it has paid ten per cent. 

Warned by its experience of the past 
twenty years, the Liverpool & London 
& Globe is declining all further lines 
upon the Union Stock Yards of Chi- 
cago, except at rates fifty per cent. 
higher than those previously paid. 


FIRE AND LIFE INSURANCE STOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 











DIVIDENDS 














a. 
COMPANIES | CAPITAL |~ Approx. When | pri | pay 
Annl. Div. | Payable cre. | 

City of New York ...---.0.-.eeeeeeeeeeeeeess $500,000 10 200 205 
CS LEGS LEER I IT 2 E 10 J ‘4 J 38 slaie 
Continental ....... ceececcceres 40 J&JI 1025 | 1050 
Empire City y 8 T&T 125 —_ 
Fidelity- Phenix . 2,500, v | Vv 400 310 
German Alliance.. ve 5 15 | Jad | 240 260 
German-American.....-..---. seeeeeeeees | 1,500,000 30 Jad | 5620 540 
Germania ($50) Fire ........-.....-.-----.--| 1,000,000 18 Jad 280 205 

circ: casie stacucccntebecseud i 30 JIad | 1525 * 
Globe & Rutgers...-.-.-.0.- cece cceseeneeeee 40 2 475 500 
Hanover ($50)...--.-- et tteeeeeeeeeeeeees | 15 J&J 200 210 
Home Fire «.------0+-seeeeeeeereeeeeeceeeeeee! & | 30 JaJ 650 870 
Nassau ($50). Rick cChednkwsamedicenen tanta } 10 Jad 165 175 
a PMD .n000s 6b bese wereseseccsedeecoees | 20 Jad 290 305 
North River ($25). | 10 A&O 150 | 165 
Pacific ($25)..- |} 14 JaJ 185 a ie 
Peter aaeee ($20) 6 Jad 90 105 
Stuyvesant ...-.- | 19 J&J 155 160 
United ‘States ($25) v 60 70 
Westchester ($10) | 40 Fa&a 455 ee 
Williamsburg City ($50) ...........-.-.eeeeee | 20 J&J 370 395 

LIFE 

PN Tian g encnsgecssisceses one scccccee| AOOOOD 15 650 660 
Connecticut General ES EO TRAILES oe 300,000 & rez 250 as 
Equitable Gah: A Baain vaaliondia 100,000 7 A 300 | ss 
ole coneligcatsigencecnees ached 200,000 12 Tad 210 | 225 
parttond DAA cqnkss. S6bGsenviners veasicwed 500,000 10 Jad 150 | wes 

Home Life.. 125,000 | 12 M&N 275 = 
pabettan a ei ae eae 100,000 | 26 O&F 400 425 
ED ind iiocas coixacecasctooes 2,000,000 | 7 M&N 155 175 
EN Dic die aver shh aayepiens 2;000,000 | 10 450 500 
rave OOD tiie cccevevsvencescetve 2,000, 808 sted 
ROI a cage onan scsasecsice | ie A Be 108 

V-No Information Q-Quarterly A-Annually 





STATE ASSOCIATIONS APPEAL. 





Local Grievances Referred to National | 


Association—Expiration Rules of 
the Parent Body. 





In accordance with the vote taken at 
the last annual meeting of the Tennessee 
Local Agents’ Association, the grievance 
committee of that organization has ap- 
pealed to the National Association of 
Local Fire Insurance Agents for an ad- 


Yenn., between W. H. 
Continental regarding the matter of ex- 
pirations. 


justment of the controversy at Dickson, 
Hoyt and the | 


The grievance committee of the Na- | 
tional Association has also received an | 


appeal from the Connecticut Associa- 
tion, in accordance with the vote of the 
last annual convention, regarding a 
similar controversy between members 
of the Connecticut Association at Nor- 


wich and the Northwestern National. 


These appeals are now being considered 


by the grievance committee. 


The principles of the National Asso- 
ciation relating to expirations are as 
follows: 


“The National Association stands for 
the agent’s legal and morai right to re- 
tain his list of expirations, 
to solicit the business at expiration on 
equal terms with other agents and com- 
panies, and to transfer the 
which he controls by sale to 
When a company retired from an agen- 
cy for any cause, the expirations in the 
agency which it leaves should be left 
undisturbed. The agent 
tions to keep the business on the books 
of the company so long as the agency 
relation shall continue. When a com- 
pany reinsures, the agent of the reinsur- 
ing company should not solicit the ex- 
pirations.” 





Two Western Fire Companies Merge. 





A merger has been arranged between 
the Century Fire of Des Moines, and 
the St. Louis Fire of St. Louis. 
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WANT BETTER PROTECTION. 





Certain Residential Sections of Pitts- 
burg Demand Improved Fire 
Fighting Equipment. 





Owing to the utter absence of. pub- 
lic fire protection a $5,000 dwelling in 
the Brookline section of Pittsburg 
burned to the ground some days ayo. 
A lately built fire house stands within 
two blocks of the destroyed property, 
but totally lacking equipment, could 
render no aid. 

“We hope to have some of the new 
engine houses ready for business by 
the middle of next month,” Director 
Morin declared. “All of them, I be- 
lieve, will be in operation by February 
1. It is the horse problem that has 
been holding us back. Until the new 
horses recover from their long journey 
from the West and become accustomed 
to their strange food and new sur- 
roundings, we cannot put them to 
work. We have all the other equip- 
ment and enough men on the eligible 
list to man the new fire houses. We 
are just as anxious to have the new 
engine houses in operation as_ the 
people.” 

There are some sections of the city 
where the most fashionable residences 
are located, which are absolutely with- 
out fire protection. Aliquippa street is 
one residence thoroughfare which has 
for its nearest engine house No. 5 com- 
pany, which has a one-mile jaunt over 
the hills to reach any fire there. 
Rebecca street, East End, is another 
street. The nearest engine house to 
Stanton and Hawthorn street is two 
miles distant. All these sections have 
new engine houses standing idle for 
the people to gaze at, put no engines, 
horses or fire laddies. 

New engine houses, without equip- 
ment, are also rusting away in Shera- 
den, Brookline and Elliott. The Brook- 
line residents are especially indignant. 





COMPANIES AND AGENTS CONFER. 





Meeting of Joint Conference Committee 
—Several Important Questions 
Considered. 





A meeting of the joint conference 
committee of companies and agents was 
held in the National Board rooms, New 
York City, Dec. 12, with the following 
members present: E, H. A. Correa, 
Henry Evans, Henry W. Eaton, Charles 
Lyman Case, C. H. Woodworth, E. B. 
Case, C. F. Hildreth, John C. North, C. 
I. Lunsford, A. W. Neale, Henry H. Put- 
nam. Lyman M. Drake, Chicago, chair- 
man of the committee on agency quali- 
fications, was present by invitation. 

Chairman Woodworth, on behalf of 
the agents, presented the subjects in 
which the association was interested, 
namely, uniform blanks, agency qual- 
ifications, brokers and London Lloyds. 

Chairman Hildreth of the uniform 
blank committee advised the compan- 
ies of the unsatisfactory situation in 
respect. to the policy form adopted by 
the New York insurance department 
upon the recommendation of the New 
York board of underwriters. Chairman 
Correa on behalf of the committee of 
the New York board stated that the 
form filed with the department for 
approval was done under a misunder- 
standing, and that it was intended to 
have the form favored by the Nation- 
al Association of Local Fire Insurance 
Agents in general use by the com- 
panies. 

A conference was subsequently held 
with the New York insurance depart- 
ment, at which it was agreed that the 
New York board should file a new 
form following that recommended by 
the agents’ association, and thus en- 
able the committee to complete its re- 
port and recommend to the companies 
the forms desired by agents for use 
all over the country. 

Chairman Drake of the agency quali- 
fications committee presented to the 
companies the objects sought by the 
agents respecting license legislation and 
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LECITIMATE SURPLUS LINES 





of legal process. 





Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 
FRANK & DvuBOIS, U. S. Correspondents, 47 William St., 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy holders. 
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One oi the company Oliicers suggest- 
ed that the companies Should Support 
rules on this subject adopted by the 
various local agenwus’ associations, and 
that the companies agree to appoint 
only such agents aS agree to comply 
With such rules. lt was considered log- 
ical tor the companies and agents to 
unite and agree upon tne subject rather 
than to favor State interference, except, 
possibly, to the extent of favoring a 
high license fee. 

The idea of a board of examiners was 
not favorably received by the companies. 

‘President Neale presented the report 
of last year’s joint conference com- 
mittee on the subject of “Trust Lines 
and Brokers” and especially the recom- 
mendation in regard to brokerage firms 
deviating from the approved principles 
of the National Association. This mat- 
ter was considered of sufficient impor- 
tance to refer for further consideration 
to a sub-committee consisting of Messrs. 


wernt @ypyruitincil ls. 


Was Yusto bitvivugusy Ulds- 





Correa, Case, Eaton, Woodworth, Neale 
aud Drake.—“American Agency Bulle- 
tin.” 

LOOK INTO LINCOLN CO. 





Nebraska Department Examines Farm- 
ers and Merchants—Reported that 
Company Will Change Hands. 





The affairs of the Farmers and Mer- 
chants Insurance Co. of Lincoln, Neb., 
are the subject of rumor just now as 
the Nebraska Insurance Department 
has undertaken an examination of the 
Company. It is said that if the exami- 
nation makes the right showing, new 
capital will be brought into the Com- 
pany and it will be considerably 
strengthened. 





Kansas Agents Meet January 9. 





Secretary Curtis J. Bailey, of the Kan- 
sas Association of Local Fire Insurance 
Agents, has been actively at work ar- 
ranging for a big meeting and banquet 
of Kansas agents in Topeka for January 
9. A live meeting is expected, as every 
effort is being made to enlarge the use- 
fulness of the Kansas Association. Cliff 
C. Jones, of Kansas City, Mo., vice-presi- 
dent of the National Association, will be 
present to speak on the general work of 
that organization, 





Bad Fire at Newark. 





A four-alarm fire marked the opening 
of the new year at Newark, N. J., the 
burning of the Knickerbocker Storage 
Warehouse giving the firemen one of 
the worst tussels they have had in a 
long time. The loss, which will be 
heavy, it is reported, was due primarily 
to a defective telephone wire, which be- 
came crossed with an electric light 
wire. 





The Ohio special agency of the Rhode 
Tsland, Union and National, has been 
given to George A. Cram, Starkweather 
and Shepley, to manage all three com- 
panies for the United States. 


UNDER SUPERVISION. 





Co-operative Companies Now to Operate 
by Authority of New York Insur- 
ance Department. 





New York 
Saturday, 


It was announced at the 
Insurance Department, on 
that certificates of authority had been 
issued by the 
operative fire insurance companies, en- 
titling them to transact the business 
of fire insurance on the 
or assessment plan after 
1911, and also to one similar company 
against the larceny of domestic animals. 

This action is pursuant to Article IX 
added to the Insurance Law by the Leg- 
islature of 1910, and is the final act in 
an effort, begun in the summer of 
1909, to bring these companies within 
the supervision of the insurance depart- 
ment and make them subject to examin- 
ation and reasonable regulation. The 
efforts of the department to this end 
have been actively assisted by the cen- 
tral associations representing the com- 
panies of this class and, as a result, the 
State, for the first time since the be- 
ginning of business by co-operative fire 
insurance companies about fifty years 
ago, is able, as it were, to stamp such 
companies and their methods of business 
with its approval. 

The companies thus certified are of 
two general classes: (1) those doing 
business on the advance premium plan, 
i. e., those which collect in advance the 
estimated cost of insurance, and (2) 
those doing business on the assessment 
plan, i. e., those which collect the actual 
cost of insurance by assessments on 
members each year. The latter 
is divided into county companies 
business territory 
more counties—and town companies 
where the limit is to one or more towns 
in a given county. These companies 
vary in size from one which now does 
business in upward of 40 counties to 
several whose territory is limited to a 
single town. As shown by the state- 


department to 169 co- 


co-operative 


class 


ments filed by these companies with 
their applications for certificates of 
authority, there are 69 town companies, 


59 county companies and 42 advance 
premium companies. The total amount 
of insurance in force in such companies 
is upward of $452,000,000, and their esti- 
mated annual premium and assessment 
income is $1,661,100. 

The new law requires these companies 
to use only standard policy forms, ap- 
proved by the Insurance Department. 
Such forms have been drawn, but, inas- 
much as they require the printing there- 
on of the by-laws of the companies and 
such by-laws myst, in many cases, be 
considerably modified to fit the new 
law, and as the companies themselves 
have their annual meetings in January 
and will then make such modifications, 
the Insurance Department has indicated 
to the companies that the use by them 
of the new standard co-operative fire 
insurance policy will not be insisted 
upon prior to April 1, 1911. After that 
date, the policies of companies of this 
class will be as much standardized as 
are the policies of stock fire insurance 
companies. 

The work incident to the certification, 
examination and regulation of these 
companies has acquired the organization 
of a new bureau in the Insurance De- 
partment, of which Third Deputy Super- 
intendent Geo. E. Merigold and Examin- 
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er Jos. H. Middleton are in 
Such bureau will, shortly after 
Ist, begin the examination and audit of 
the first annual statements of these 
companies, which, under the law, must 
be filed not later than February 15, 
1911. Such statements will be on stand- 
ard blanks prepared by the department. 
In order to aid these companies, which 
heretofore have not been required to 
make returns, the Insurance Department 
has promulgated an elaborate circular 
of instructions, which, it is believed, 
will materially assist their officers in 
complying with the law and in accom- 
plishing that uniformity which is essen- 
tial for proper comparisons. 


charge. 
January 





APPROVED BY STOCKHOLDERS. 


Endorse Action in Removing Head 
Office Western and Southern Fire 
to Oklahoma City. 
Stockholders of the Western and 
Southern Fire of Oklahoma, at a spe- 
cial meeting held on the 31st ultimo, 
were almost a unit in approving the 
action of the Company’s officers in re- 
moving headquarters of the institution 
from Shawnee to Oklahoma City, and 
in accepting additional subscriptions to 

its capital stock. 

All of the former directors of the 
Company were re-elected, these in turn 
selecting the following as officers for 
the new year; 

President, Murphy, of 
W. Ss. 

Davis; 


George A. 
Muskogee; vice-president, 
Thompson; treasurer, Abner 
secretary, C. H. Eckford. 


The treasurer reported total assets 
for the Company of $400,000; $250,000 


of which was cash capital and $60,000 
surplus. The additional subscription 
notes to capital aggregated $100,000. 





SEPARATE SET OF POLICIES. 


Another Company Member of Suburban 
Exchange Accused of the 
Practice. 


It is currently reported that a second 
company member of the Suburban Fire 
[asurance Exchange, of New York, has 
resorted to the contemptible practice 
of preparing a second set of policies for 
use in the association territory. The 
matter is under investigation, and it is 
confidently predicted that evidence suf- 
ficient to insure conviction will be had. 





Covered Under General Form. 

Fire damaged the Watertown, N. Y., 
plant of the Bagley and Sewall Com- 
pany, manufacturers of paper mill ma- 
chinery, on the night of the 29th ulto. 

The estimated loss is from $15,000 to 
$20,000 insured as follows, under gen- 
eral form: 

Northern, $12,900: Springfield, $7,500; 
Citizens, $7,500; Niagara, $7,000: British 
America, $7,000; Union of Phila., $5,- 
000; Ins. Co. of N. A., $5,000; Pennsyl- 
vania, $5,000; Jefferson, $4,000; National 
Union, $3,000; Globe & Rutgers, $2,500; 
Scottish Union, $2,500; Agricultural, $2,- 
500; Fire Association, $2,500; Phoenix 
(H.), $2,500: Caledonian, $2,500; Com- 
merce, $2,000; total, $80,000. 








Ritual of Blue Goose Order. 





Numbered copies of the Initiatory 
Ceremony and Ritual of the~- Ancient 
and Honorable Order of the Blue Goose, 
adopted at fourth annual meeting 
of the organization at Chicago on Octo- 
ber last, were issued by the Grand Nest, 
copies being loaned merely to offices of 
the different State Ponds. 


the 


Under the firm name of Schenck and 
Schenck, R Percy Schenck and 
Douglas S. Schenck, have opened a 
general insurance brokerage office at 
1 Exchange Place, Jersey City. The 
firm has been given the Hudson county 
general agency for the Ocean Accident 
& Guarantee Corporation. 
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DENIES CONFLAGRATION RISK 


NEW YORK SAFE SAYS CROKER. 











But Fire Chief Sees Much Room for 
Improvement—Other Witnesses 
Before Legislators. 

In their testimony before the leg- 
islative investigating committee, the in- 
surance men, both officers of companies 
and others who were more in touch with 
the field work of the business, were 
practically unanimous in the opinion 
that New York held a great conflagra- 
‘ion hazard in the immensely congested 
and high value commercial districts. 
‘This opinion was flatly contradicted by 
Fire Chief Edward F. Croker, when he 
appeared before the committee last 
week. Referring to the “conflagration 
district” between Chambers and Four- 
teenth streets, he said: “I don’t think 
that a conflagration in that district or 
inywhere else in New York is possible.” 

The only reason that Chief Croker ad- 
vanced in refuting the existence of a 
conflagration district, however, was “the 
efficiency of the New York fire depart- 
ment.” But during the course of his 
testimony he advocated many reforms 
and told of conditions that tended to dis- 
count the force of his early emphatic 
denial. Among other things he urged 
the prevention of the construction of 
skyserapers. A fire in a building over 
seven stories in height, he said, cannot 
always be fought successfully. It is im- 
possible to get at them from an effective 
angle, and water towers cannot be built 
higher than they are now. 

More Sprinkler Systems Needed. 

On the subject of sprinkler systems, 
thought that there was a limit to 
their efficiency, because, after a fire gets 
to a certain stage, water merely adds 
fuel to it. He recommended the installa- 
tion of sprinkler systems, however, in 
oll factories, workshops, grain elevators, 
piers and docks. 

“I'd guarantee to reduce the fire waste 
25 per cent. the first year,” said Chief 
Croker, “if I had power to inspect and 
power to remove hazards, and there’s no 
telling how much more I could do with 
an inspection force when I got it going.” 

Something less than one hundred and 
fifty men of the uniformed force were 
now engaged on inspection duty, he said, 
and their work was almost altogether 
in theatres and moving picture estab- 
lishments. He said that there were hun- 
creds of so-called “workshops” between 
Sixth and Fifth avenues which were no 
more than high-class “sweatshops,” in 
which workers must work under con- 
ditions that were unsafe and dangerous, 
and he would have an inspection force 
which could give them at least as much 
protection as theatregoers. 

Present Laws Inadequate. 

Under the present laws, the chief said, 
all the Fire Department could do, when 
they found violations of their orders for 
fire prevention, was to report the of- 
fender to the Health Department, the 
Tenement House Department, or the 
Corporation Counsel, and he thoughi 
there was a startling lack of convictions 
under the present system, so startling as 
to make the law almost a dead letter. 
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As suggestions to the legislator 
Chief Croker advocated a state fire 
marshal, unhampered by political in- 


fluence, equipped with a force, with sal- 
ary and with tenure of office sufficient | 


to enable him to do his work; frame 





construction prohibited, revision of the | 


building code, installation of automatic 
sprinklers in the cellars of all apartment 
and tenement houses, in all mercantile 
buildings, lofts, warehouses, piers, docks 
and wherever the Fire Commissioner di- 
rected, and thorough inspections, with 
power to enforce rulings, vested in the 
Fire Department. 
Conditions in Up-State Cities. 


Frank W. Janness, of Syracuse, man- | 


ager of the New York Fire Tnderwriters 
Association, 
committee early in its investigation, was 
on the stand again last week to give 
the committee further information on 





who appeared before the | 


the work of the association in the up- 
State towns. He explained the “pink 
slip” charge imposed on Rochester last 
year, entailing an additional 25 cents per 
#100 on the premium. The city at that 
time was suffering from an epidemic of 
incendiary fires. 

Rochester had grown rapidly, he said, 
while the building laws failed to keep 
up with the requirements. Additional 
mains, fire apparatus and alarm boxes 
were required, and also a code regulat- 
ing the sale and storage of explosives. 
He said that the losses in 1909 largely 
exceeded the premium receipts, and 
that, although the Mayor and other city 
officers were keenly alive to the danger, 
no incendiaries were caught. 

Mr. Bruce questioned the witness re- 
garding the great divergence in rates 
between different cities; Utica, for ex- 
ample, having much lower rates than 
Oswego, being 30 cents in the one and 
50 cents in the other on brick buildings, 
and 50 and 75 cents on frame buildings. 
Competitive conditions in Utica, he said, 
had made the rates low. Asked if the 
rates should not be as low elsewhere, 
he claimed that they were too low in 
Utica and that the competition was un- 
desirable. 

Charles G. Smith, secretary of the 
German-American Fire, said that the 
terrible destruction of life and property 
in this country by fire was due primarily 
to faulty building construction. Where 
municipalities refused to adopt suitable 
building laws, he thought that it was the 
duty of the State legislatures to take 
some steps in the matter. 





New Jersey Agency Appointments. 





Fidelity-Phenix.—C. G. Baxter, Mer- 
chantville; J. and J. McMahon, West 
Hoboken. Franklin, Pa.—Miss Mabel R. 
Ross, Wenonah. Franklin, D. C.— 
Patrick C. O’Brien, Ray U. Carpenter, 
Newark. German Alliance.—Ralph W. 
Cibbs, Princeton. German-American.— 
Walter H. Long, Califon; Ralph W. 
Gibbs, Princeton. Germania, N. Y— 
Allen and Stephen J. Lindsley, Caldwell. 
Girard.—Paul T. Cramer, Camden. Glens 
Falls.—Samuel Burhaus, Westfield; Paul 
L. Marz, Elizabeth. Mannheim.—Flin- 
dell & Co., Newark; J. G. Hall, Eliza- 
beth. Nationale.—Martin T. Fitzgerald, 
Trenton. Pelican.—John E. McArthur, 
Hoboken. Queen.—Theodore W. Welsh, 
New Brunswick. Royal.—William H. 
Brooks, Jamesburg; Harris & Morris, 
Newton; Verga & Bartelt, Camden. 
Springfield F. & M.—George R. Parker, 
Flemington. Spring Garden.—John / 
Tallman, West Hoboken. St. Paul F. 
& M.—Robert D. Buckley, Paterson; 
John E. Mayer, Newark; John G. Shreve, 


> 


Atlantic City; John Sheneck, Hoboken. | 


Standard, Conn.—fFiedler Corporation, 
Newark; Miller & Meyers, 
Pierce & Son, Brown & Alpern, Perth 
Amboy. Sun Office.—Pierce & #Son, 
Perth Amboy. Union.—Henry W. Clin- 
ton, Trenton. Union Marine.—Eugene 
V. Welsh, Morristown; John C. Mayer, 
Newark. 
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WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 
PAIDLIN CAPITAL - - - $160,000 
PAID IN SURPLUS - - - 125,000 


GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 











OPERATING IN 
TENN., KY., PENNA. and WASH. 
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TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 
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INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 


_ ASSURANGE CO. 


I vaticatiwossahesscda hieaseas $1,556,740. 4 
NEN Ts Tc os dew ssicutasexs 654,302.33 


HON. GEO. A. COX, President 

W.R. BROCK & JOHN HOSKIN, K. C., LL. D, 
Vice-Presidents 

W. B. MEIKLE, Gen. Mgr. 
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24 COURT STREET 


GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


BROOKLYN 








PROMPT SERVICE eo o- 
Li d Under Secti 











WARREN M. KIMBALL & CO. 


100 WILLIAM ST.,N. Y. CITY, N. Y. 


SURPLUS INSURANCE 


Placed with Strong American and European Stock 
Co’s and Guaranteed Underwriters, London Lloyds 


na LIBERAL COMMISSION 
137, New York State Laws 
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UNDERWRITING PROSPECTS IN 1911 


(Continued from page 10.) 
hand for every $100 at risk instead of 
the present 58 cents 

The companies this year will have to 
face a condition of the stock market 
which will lend them no help in the 
matter of their surplus, but much to 
the contrary, as market values at the 
present time are considerably lower 
than was the case twelve months ago, 
and incidentally -much lower than five 
years ago before the San Francisco 
disaster. 

Legislative Work. 

The legislative activities in 1910 have 
been full of interest. Eurly in the year 
the New York Insurance Department 
instituted certain investigations which 
were prompted by the circumstances 
developed about the Phenix of Brook- 
lyn in 1909. These circumstances point- 
ed to a —e, that there might 


1, 118 FIRES. 





Record of Loss at Newark, N. J., During 
the Past Year by Months 
and Aggregated. 


Of the 1,373 alarms answered by the 
Newark, N. J., fire department during 
the year ended December 31, 1910, 1,118 
proved to be calls to actual fires, ‘the 
remainder being either false alarms or 
the fires were of such trifling character 
that they were extinguished before the 
department arrived. 

The aggregate loss for the year is 
placed by department officials at $814,- 
800, $393,050 of the sum being on build- 
ings and $421,750 on contents. The loss 
record per month is as here given: 

“January 82, loss $100,000; February 
100, loss $104,000; March 98, loss $8,750; 
April 103, loss $8,300; May 100, loss $66,- 
300; June 98, loss $27,850; July 103, loss 
$34,800; August 81, loss $27,500; Octo- 


ber 81, loss $4,000; December 92, loss 
$53,400. 
“The largest proportion of damage 


curing the year was incurred in fifteen 
fires. In this list it was estimated that 
the greatest destruction of property was 
at the blaze at the factory of the Rubber 
and Celluloid Harness Trimming Com- 
pany and the Rubberset Brush Compa- 
ny, in Ferry street, September 11. The 
loss there was said to approximate 
$150,000. The next in size, excluding 
the loss of life, was the High street 
holocaust of November 26, figured at 
$100,000. 

“The big fires in the order of their 
outbreak, with the estimated losses, 
were: 

“January 7, A. Cyphers Company, 
$40,000; January 9, Reilly Express Com- 
pany, $12,000; January 11, Hanson & 
Van Winkle Co., $20,000; January 15, 
Grand 5 and 10 cent store, Springfield 
avenue, $15,000; February 8, Montgom- 
ery alleys, Clinton street, $10,000; Feb- 
ruary 16, H. W. Johns-Manville Com- 
pany, $60,000. 

“February 28, 
70 Springfield avenue, $30,000; 
Art Metal Works, $75,000; June 23, C. 
E. Green & Son, $10,000; July 22, L. J. 
Buckley & Co.’s stables, $25,000; Sep- 
tember 12, omnibus jewelry factory, 102 
Murray street, $50,000: September 25, 
Waverly Paper Boxboard Company, $25,- 
000; December 16, Joseph S. Mundy’s 
factory, $40,000.” 


explosion and fire, 68- 
May 4, 


, counts for anything, 





SPECIAL AGENT 


Having had several years experience 
both in local and special agency work, 
and made good in both directions, ad- 
vertiser would like a new field position 
after January first. Recommendations 
as to ability and honesty are of the high- 
est, and will be shown any company 
particulary interested. 

Address SPECIAL AGENT—care 
THE EASTERN UNDERWRITER, 105 William St., N.Y. 











insurance ‘business: Partly as an out- | 
come of the investigations of Superix- | 
tendent Hotchkiss in the spring the 
legislative investigating committee was 
appointed, which began its active opera- 
tions late in the fall. The investiga- 
tion, under the chairmanship of Mr. 
Merritt, has called witnesses represen- 
tative of every side of the business, of 
underwriters’ associations, of the com- 
panies, of the local agents, of the 
brokers, of policyholders, of adjusters, 
of commercial bodies, and from any 
who had a grievance, it having been} 
widely advertised throughout the State) 
that the court -was open for the hear-| 
ing of grievances of all sorts. It would 
seem to be the best of testimony to the! 
comparative cleanness of the fire in- | 
surance business that complaints lave | 
been but few and practically insignifi- | 
cant in character. It appears from the} 
testimony that the operations of the, 
various associations maintained by the} 
underwriters have for their prime ob- | 
jects, first, an equitable assessment of 
premium rates between individuals, 
and second, such a direction of the 
business as will most effectually reduce 
the appalling waste of property ‘by fire; 
indeed, there is no other agency 
seriously at work to this end. If there 
is anything of a sensational nature as 
indicating corruption leavening the 
business, it has not yet come to light; | 
therefore it is fair to assume that it} 





does not exist. The State of Illinois| 
has conducted an inquiry which has 


brought out testimony very much sup- 
porting this point of view, and it would 
not ‘be surprising if, as a final result, 
the labors of the two committees should 


be collated and that any revision in 
legislation which may ‘be sought for 
will be on parallel lines. This would 
be a desirable procedure from two such 
leading States as those of New York 
and Illinois, containing as they do the 
two largest cities in the country. Af 


any rate, it is confidently expected that 
no such crude attempts at legislation as 
weigh upon the business interests of 
certain Southwestern States will eman- 
ate from these States. 

One important point discussed ‘by the 
committee has been the expediency of 
limiting the amount which companies 
may carry in conflagration areas in pro- 
portion to the amount of their capital 
and surplus. Some have strongly advo- 
cated such restriction and also the pub- 
lication of the figures of the amounts 
companies are carrying in such areas. 
The wisdom of such restriction or pub- 
lication is more than doubtful. It is| 
true many companies are carrying ex-! 
cessive amounts, believing the risk of 
a large fire involving their bankruptcy 
to be very remote. But the making 
public of figures would only cause a 
stampede or panic away from certain 
companies; it would not fill the void 
created or supply the individual indem- 
nity which is an absolute necessity to 
the merchant. In other words, such 
publication would produce great unrest, 
but in the nature of things could pro- 
duce no remedy for the trouble exposed 
It would not even be a case where “the 
remedy is worse than the disease,” as 
there would be no remedy. 

In Kansas the State rate-making law 
is being subjected to a test in the courts | 
on the question of constitutionality, | 
and if the decision of the court in Ne- 
ibraska, where State rate-making in| 
casualty ‘business was under review, 
it is probable that | 
the Kansas law will be declared uncon- | 
stitutional. 


Chaos in Texas. 

In Texas, as prognosticated by 
the original law ‘broke by its own 
weight, and an emergency session of | 
the Legislature “had to be convened to 
bridge over a chaotic situation. As 
matters now exist there is no prospect 
that final settled conditions have been 
reached in Texas by the present legisla- | 
tion; incidentally a prodigious bill of 
expenses has been run up, which even-| 
tually policyholders will foot. All such 
items reach them in the last analysis. | 
Louisiana, undaunted by the experience | 


many, 


| under its eyes in Texas, has entered on | 





Capital, $400,000 


WHILDEN & HANCOCK 


105 WILLIAM STREET, 


NEW YORK 


General Agents in New York and New Jersey for the 


PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Net Surplus, $276,754 


Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 











UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific: Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISOO, CAL 








pathway of State-controlled 
rates. It would seem obvious that if 
each State is to be a law unto itself in 
the making of rates, the supreme func- 
tion of insurance in protection against 
the calamity of conflagration must (be 
dislodged. It would seem equally ob- 
vious that it is the path of folly for 
any State owning large cities to coquet 
with such a dangerous perversion of 
insurance principle as State rate-mak- 
ing, the logical end of which will be to 
alienate capital from-a business where- 
in it is denied the right of naming the 
price of its own indemnity. It cannot 


the same 


be anchored down “in situ” like that of 
railroads or telegraphs; on the con- 
trary, insurance capital in its very na 


ture must be foot-loose to come and go 
as needs be. 
Some other of 


Southern States are 


the Western and 
still believed to be 


considering the idea of State rate- 
making laws, but it is auite possible 


that 
enactment 


in such cases a little delay before 
may mean a permanent 
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Suburban Dept. 


Telephones 


FRED. S. JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of P hiladelp hia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General. Agents for 


Calumet Insurance Co. of Illinois 
Mechanics & Traders Ins. Co. of New Orleans 


This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Staten 
Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 











84 WILLIAM STREET 


T. A. DUFFEY 
INSURANCE 


NEW YORK 








United States, 


Lines BOUND and WRITTEN in Excellent Companies throughout 
Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 


INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO BUILDING 


ASSETS 

12-31-07 
Empire City Fire Ins. Co., ane. 1850..... $566,779 
Nassau Fire Ins. Co., Imc, 1852........... 748,381 
Peter Cooper Fire Ins. Co., = 1853..... 431, 
National Lumber Ins. Co., Inc. 1905..... 355, 


(Writing Woodworkers and Lumber enly) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 196........ 533,363 

(Where not locally represented) 


FOR fe YORE —" 


A FIRE INS. C0 


JEFFERSON FIRE 1 INS. CO, 
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abandonment of the idea, although 


something like a State board of appeal 
may be sought for. In New Jersey the 
situation created by the decree of the 
Court of Errors and Appeals in 1909 
has been honestly met ‘by the com- 
panies, but the conditions are cumber- 
some and expensive, with no compen- 
sation to the public at large. 

A marked feature of insurance de- 
partment activity as shown in the con- 
ventions of commissioners is that the 
«commissioners no longer confine them- 
selves to the form of statements to be 
rendered and to the solvency of com- 
panies, but they are taking: an active 
concern in methods of management, 
compensation of agents, and expenses, 
bringing. pressure to bear along these 
lines. One piece of excellent depart- 
mental labor in New York State is the 
exposure of “promotion” schemes which 
have imposed upon the credulity and 
ignorance of the public for the ad- 
vantage of a few adventurers, so bring- 
ing a bad name on the ‘business as a 
whole. 

The active moral support which is 
being secured by the companies to their 
organizations and methods from such 
bodies as the Credit Men’s Associations 
and the Chamber of Commerce is an 
indication that when once the intelli- 
eence of the community gets to work 
upon the problems of our business there 
will result much more community of 
action. 

Company Organizations. 

Matters affecting associations and 
company organizations have been un- 
usually interesting. Owing to the 
stress of competition from certain pow- 
erful outside companies it early looked 
as though the Eastern Union, so-called, 
would disband, and so there would be 
removed from existence the organiza- 
tion which, in a quiet way, has done 
more than any other for over vwenty 
years to preserve the stable conditions 
of solvency so essential to the country 
at large. In view of this it was sought 
to form a large organization on quite 
ambitious lines to be known as the Fire 
Underwriters’ Association, which 
reached the point of formation and 
then faded away from causes due more 
tu the incompatibility of the elements 
brought together than to any other 
reason. Meanwhile the Eastern Union 
still held the field, and,late in the year 
received an accession of over twenty 
strong members, thus putting that or- 
eanization in a firmer position than 
ever ‘before. This advantage has been 
purchased at what ‘by some is regarded 
as a heavy cost in a departure from the 
cardinal 15 per cent. compensation plat- 
form to a recognition of the principle 
of graded commission such as obtains 
in the West, with a voluntary separa- 
tion of agencies, this compensation to 
apply to the North and East. It is 
probable that the final form of change 
as regards the South will ‘be the estab- 
lishment of a contingent profit com- 
mission basis, although the actual figures 
of such have not yet been determined. 
Coincidently with these changes affect- 
ing the great mass of agencies, and as 
a salient part of them, goes the ques- 
tion of economies to be brought about 
in the large cities and territory hereto- 
fore known as “excepted.” In a gen- 
eral way it is proposed to limit broker- 
ages and the amount of overriding com- 
mission to ‘be paid to agents, it being 
expected that economies thus secured 
in “excepted” territory will about off- 
set the added expense of graded and 


contingent commissions in the rest of 
the territory. 

In the ‘Western States there has ‘been 
formed what is known as the Western 
Insurance Bureau, comprising a number 
of the representative companies not 
members of the Western Union. This 
bureau has adopted the principle of 
graded commissions, differentiated 
somewhat from those paid by the West- 
ern Union and a little more liberal in 
character, ‘but the net result is likely 
to be a reduction in the rate of com- 
mission heretofore paid by the com- 
panies forming the Western Bureau. 
On the Pacific Coast there is a plan for 
the control of the State of Washington 
by a committee composed jointly of 
companies having headquarters in Sau 


Francisco, those east of the Rocky 
Mountains, and general agents resi- 
dents of the State of Washington. 


Should this prove a success it is quite 
possible that a similar plan may be 
applied to some other States now under 
the control of the Pacific Coast board. 

The changes in compensation plans 
indicated above may be considered as 
the response of companies to the urg- 
ent demand of the agents, the public, 
the insurance commissioners and others 
for a readjustment of terms, and, if 
possible, for economy in administra- 
tion. These ideas, simmering for years 
but focussed within the past few 
months, mark in themselves a some- 
what revolutionary departure in the 
business, the extent or result of which 
it is impossible to forecast, nor can it 
be disguised that there is still much 
serious work to be done before the new 
conditions can become effective. 

A heavy reduction in rate was pro- 
mulgated by the New York Fire In- 
surance Exchange in December. It is 
a coincidence that the promulgatiou 
came when the legislative investigating 
committee was in session. The Ex- 
change might have shown more discre- 
tion but less courage kad it waited un- 
til the committee adjourned, since pop- 
ular sentiment regards the reductions 
as the work of the committee, when 
really they are the voluntary work of 
the companies flowing from a careful 
study of conditions initiated long before 
the committee was in session. 

In connection with the work of the 
National Board of Fire Underwriters 
special remark is called for by the en- 
largement of the scope of its work on 
the revised ‘building code, which is a 
movement of exhaustive labor begin- 
ning to be much appreciated ‘by munici- 
palities everywhere. The National 
Board -of Fire Underwriters took a for- 
ward step in placing Prof. Ira Woolson 
from Columbia University on its staff 
especially to devote himself to this line 
of work, and the call for his services 
by various cities is quite a pronounced 
feature. At the desire of the legisla- 
tive investigating committee the Na- 
tional Board of Fire Underwriters has 
prepared a model State fire marshal 
law, which is a very good illustration 
of how progressively the fire insurance 
interests lead in all that tends to re- 
duce the national bill of fire waste. 

Conclusion. 

Increased competition is much in evi- 
dence. It is ever the case that after 
a few years of moderate prosperity new 
companies are formed and companies 
of other countries seek entrance. There 
is at present quite a marked feature in 
the number of responsible companies 
seeking purely a reinsurance business 
who have recently made official en- 
trance into this country, and it is also 
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significant that some of the European 
companies which transacted business 
here years ago have returned for direct 
business. There is nothing in the gen- 
eral business conditions to justify any 
hope that there is to be any large ac- 
cession of new business. Changing con- 
ditions of commerce have done away 
with the large accumulations of insur- 
able values which used to exist. 
ther, the constant improvement of risk 
conditions is working a steady decline 
in the average rate, so that every indi- 
cation points to increasing severity of 
competition, as there is little prospect 
that the premium income for 1911 will 
show any increase over 1910. It is an 
old saying that the time to organize | 
new companies is after a succession of | 
bad years, but the teaching of this is 
not much regarded in a practical way, 
as history repeats itself in a large ac- 
cession of companies after a series of.| 
good years and coincidently with a| 
falling premium market when condi-| 
tions really do not favor success. 

To finally summarize conditions at 
the New Year, it may be said: 

1. Legislation is very active in some} 
directions along intelligent lines, ‘but in | 
some States directed aimlessly when} 
not harmful. | 

2. Company organizations are being | 
reformed in quite radical ways in the} 
endeavor to reach increased efficiency | 
with economy, the success of which ef-| 
forts remains to be demonstrated. | 

3. Competition is increasingly keen in | 
the face of poor business conditions, a | 
stationary or declining premium mar- 








Fur- | 


ket and increase of underwriting capi- 
tal actively fighting for its quota. 

4. The opening year does not offer 
much prospect for underwriting gain; 
any strengthening of the companies is 
likely to come, if at all, from the secu- 
rities market rather than from the 
underwwriting. 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 








0. 0. LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. 81 River St. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound In New York Office 
L. KRETSCHMANN 
Mgr. N. J. Dept. 


LeROY P. GREGORY 


General Mgr. 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 


EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 
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159 La Salle Street, Chicago 
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CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
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MILWAUKEE FIRE. 





Wisconsin Department Pays Tribute to 
“Metal of the Men” Behind 
Company. 





Decidedly complimentary to the man- 
agement and stockholders of the Mil- 
waukee Fire, is the Wisconsin Insur- 
ance Department in its report covering 
a recent examination of the Company. 

On August 31, 1910, the Company was 
found to have assets of $829,607, and a 
policyholders surplus of $404,464. 

Reviewing the career; of the institu- 
tion, the report says in part: 

“The difficulties of starting a new 
company are well illustrated in the 
early history of the company. During 
the first year, the combany wrote net 
premiums to the amount of $155,992.52, 
its losses were light, amounting to only 
18.01 per cent. of its receipts; but its 
reserve amounted to the large sum of 
$92,407.48, while its surplus decreased 
$17,687.51. The second year was a try- 
ing one. The minutes of the meetings 
of the board of directors graphically 
depict its heavy losses and decrease of 
surplus. While it wrote less business 
than the first year, amounting to $136,- 
612.25, its losses ran up to $160,700.41 
or 117.63 per cent. of its net premiums. 
Its commissions and expenses were 
low, and its reserve decreased $15,- 
526.71, still its surplus was less by $59,- 
958.09 than at the beginning of the 
year. During the third year, the re- 
serve increased $32,944.50 and the sur- 
plus showed a further decline of $22,- 
336.20. The board of directors met in 
February and decided to place an addi- 
tional $100,000 in the surplus fund, and 
this was carried out. The fourth year 
showed a large increase in premium re- 
ceipts and fhe reserve increased $51,- 
324.93 and the surplus again decreased 
$27,608.93. The losses were still heavy, 
amounting to 57.18 per cent. of its net 
premium receipts. The year following 
showed a turn in the affairs of the 
company. The premiums still contin- 
ued to increase but its losses were 
only 47.80 per cent. and its surplus in- 
creased $16,726.03. From that time to 
the present there has been a steady in- 
crease in premiums, a better loss ratio, 
and a gradual increase in the surplus 
fund except in the year 1906, when the 
company lost $190,406.90 through re- 
insurance of the Milwaukee Mechanics 
in the San Francisco disaster. During 
that year the surplus decreased $153,- 
449.21 and the board of directors added 
another $150,000 to the surplus, making 
$350,000 since the organization of the 
company. The metal of the men who 
have been back of the company is well 
shown by the magnanimous manner in 
which they have contributed to the 
surplus of the company. 

“The first dividend of the company 
was declared in 1905 and amounted to 
$10,000. This was increased to $20,000 
in 1907, and, during this last year, it 
was further increased to $24,000.” 

The officers of the Milwaukee Fire 


are: President, W. L. Jones; vice- 
president, John C. Dick; 2nd_ vice- 
president, G. W. Grossenbach; secre- 


tary, Oscar Griebling; ass’t secretary, 
Emil Teich; treasurer, Chas. H. Yunker. 





LATE LEGAL DECISIONS. 





(Continued from page 8.) 
not asked of the insured, and the in- 
sured signs the application without 
reading it, or knowing of the false 
answers so inserted, he is not 
responsible for the answers so 
made. Phoenix Insurance Co. V. 
Coomes, 20 S. W. 900. In the case be- 
fore us, appellant’s agent had no dis- 
tinet memory of the transaction, and 
relied solely upon the application, 
claiming that he wrote the answers to 
the questions as given him by appellee. 
On the other hand, appellee swears 
positively that he did not answer that 
there were no incumbrances on the 
real estate, and that he signed the ap- 
plication without knowing that it con- 
tained such answers. ‘There is neither 
any direct proof nor any circumstan- 
ces in the case going to show that ap- 
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pellee obtained the insurance for a 
fraudulent purpose; nor is there any 
evidence tending to show that he 
fraudulently concealed the existence of 
the mortgage liens.” 
Continental Ins. Co. v. Ford, 131 S. 
W. Rep. (Ky.) 189. 
* * 


Premium Payment After Loss—Sec- 
ond Mortgage—Failure to Pay Premi- 
um Until After Fire and Giving Second 
Mortgage Without Permit Does Not 
Avoid Policy. 

The policy was issued July 17, 1908, 
and a mortgage clause rider attached 
with loss or damage, if any, payable 
to mortgagee as interest may appear. 
In November, a second mortgage was 
given and in the following May, the 
premises totally destroyed. After the 
fire it was found that the premium had 
not been paid, tender of which was re- 
fused. In the lower court, there was 
judgment for insured which the Su- 
preme Court of Washington affirmed, 
saying in part: 

“There are two propositions relied 
upon by the appellant in this case: (1) 
Non-payment of the premium prior to 
the loss; and (2) that the giving of 
the second mortgage avoided the poli- 
cy. In relation to the first proposition, 
the testimony shows that it was simply 
a misunderstanding that prevented the 
payment of the premium; that the re- 
spondents thought the premium was 
paid until the loss occurred, and had 
not been notified to the contrary by the 
appellant; and that no demand had 
ever been made upon him for the pay- 
ment of the premium. The policy had 
been issued and delivered in accord- 
ance with the application. Under all 
authority, it then became an executed 


contract, and under such circumstan- 
ces, the presumption attaches that 
credit is 


given and time for payment 
extended. * * * 

“As to the second proposition, strip- 
ped of any modification in the contract, 
the giving of the second mortgage 
would probably render the policy void 
under the provisions of the contract 
that the mortgagee should notify the 
association of any change of ownership 
or increase of hazard, etc. But, as is 
well contended by the respondents, 
this and kindred provisions are modi- 
fied and limited by the further provi- 
sion in the contract that the loss and 
damage under the contract should be 
paid to Bertha L. Leigh, mortgagee, 
‘as interest may appear. * * * 
The contention of the appellant in that 
regard being that it should be con- 
strued to mean as her interest appear- 
ed at the time the policy was issued. 
This, we think, is not the proper con- 
struction. It should be construed to 
mean such interest as by proper proofs 
is shown to appear at the time of the 
loss. 

Nor de we think that the authorities 
cited by appellant sustain its conten- 
tion in a case of this kind. As point- 
ed out by respondents, the case of 
Atlas Reduction Company v. New Zea- 
land Ins. Company, 138 Fed. 497, cited 
by appellant in discussing this partic- 
ular question, announces a rule exact- 
ly opposed to the contention of the ap- 
pellant. In referring to the contention 
of plaintiff’s counsel in that case, the 
court said: ‘Doubtless this would be a 
proper interpretation of the words “as 
their interest may appear,” if they 
stood alone or were controlling. They 
are plainly prospective, and refer, not 
to an interest existing at the time 
when the indorsement was written, but 
to such interest as may appear at the 
time of the loss, if any, without regard 
to the character of the interest, or the 
time when it may have arisen.’ In this 
case, the words do stand alone, so far 
as any interpretation of their meaning 
is concerned.” 

Fenton et ux. v. Cascade M. F. Assn., 
111 Pac. Rep. (Wash.) 343. 





Withdraws from Chicago General 
Agency. 
The Western, of Pittsburg, has with- 
drawn from the Chicago general agency 
of Montgomery and Funkhouser. 


CASUALTY AND > 


SURETY HAPPENINGS 





BUREAU NOT TO BE MERGED. 





Report That Life Presidents’ Associa- 
tion Would Take Over New 
Organization Unfounded. 





There has been a report current for 
the past few days that an effort would 
be made to combine the Publicity 
Bureau, which was recently organized 
by the casualty companies, with the 
Association of Life Insurance Presi- 
dents. The similarity in purpose of 
the two bodies and the unexpected re- 
tirement of former Insurance Commis- 
sioner James V. Barry, who was to 
head the casualty organization, are be- 
lieved to have given rise to the repoft. 

A representative of The Eastern 
Underwriter asked Robert Lynn Cox, 
general counsel and manager of the 
Association of Life Insurance Presi- 
dents, if there was any foundation for 
the rumor, and he said that no over- 
tures had been made by the associa- 
tion, and as far as he knew no such 
combination was contemplated. 





AETNA INDEMNITY CO. 





Negotiations for Its Control Still 
Underway—Metropolitan Casualty 
Takes Certain Lines. 

As The Eastern Underwriter went 
to press yesterday, negotiations looking 
to the purchase of control of the Aetna 
Indemnity Company of this city, were 
still in progress, and it was expected 





GIANT MERGER? 





Report Current That Two Millionaire 
Surety Compantes Will 
Amalgamate. 





The first amalgamation report of the 
new year names two New York million- 
aire surety companies as arranging to 
merge interests, the deal being financed 
by a powerful bank. It is further 
stated that sufficient stock is held to 
compel the deal in question. 

Should amalgamation be effected, the 
head of one of the consolidated compa- 
nies will likely be given the Western 
management of the enlarged institution. 


SEEKING INCENDIARIES. 





City Council of Annapolis Offers Re- 
ward for Arrest of 





Fire Bugs. 
Convinced that the four fires that 
have occurred in Annapolis, Md., dur- 


ing the past week, is due to incendia- 
rism, the city council has offered a re- 
ward of $500 for the arrest and convic- 
tion of the miscreants. 

For the better protection of the city 
it is planned to purchase a new steam 
fire engine, that now in service being 
a poor affair. 





Independent Company Adjuster. 





Having had seven years of experience 
handling the losses of the Frank H. 
Ross agency of New York city, Edward 
F. Rath has opened an office at 35 
Nassau street, as an independent ad- 
juster for companies. 

Mr. Rath’s repord thus far is a highly 
creditable one,} his settlements being 
characterized by a spirit of fairness to 
heth parties to the agreement. In his 
broader field of activity he should con- 
tinue to do well. 





Travelers in Vermont. 

The Travelers has decided to estab- 
lish a liability branch office having 
jurisdiction over the State of Vermont 
at Burlington. This office is in charge 
of F. H. Winters, assistant manager, who 





a deal would be consummated last 
night. 

Bids for the re-insurance of certain 
branches of its business were received 
last week, and the attractive offer of 
the Metropolitan Casualty for the plate 


glass, personal accident and health 
lines, accepted. 
General sympathy for the manage- 


ment of the institution continues to be 


expressed “on the street,” it being 
fully appreciated that ihe present 
plight of the Company is in no way 


chargeable to them. 





MAY LIQUIDATE. 





Suggestion That Other Baltimore Com- 
panies Help Adjust Affairs of 
United Surety. 





Anxious to avoid the expense of a 
receivership, interests in the United 
Surety Company of Baltimore, have 


made a tentative proposition to liqui- 
date its 
The 
city 
effort 


affairs in a friendly manner. 

of the 
offering their services in an 
have the troubled institution 
work out its salvation in an honorable 
manner, and thus avoid the odium that 
would attach to a flat failure. 

Meantime the United Surety is being 
examined by Actuary S. H. Wolfe, of 
New York, the investigation having 
been requested by the Committee on 
Examinations of the National Conven- 
tion of Insurance Commissioners. 
Maryland and North Carolina are the 
departments participating. 

A San Francisco surety company is 
said to be considering a proposition to 
take over the organization of the United 
with the intention of utilizing its 
agency force and general equipment as 
an entrance to the Eastern and South 


other bonding 
are 


companies 


to 


ern fields. The general and local 
agents of the United generally have 
remained loyal to the company and 
have refrained from making any ar 
rangements to represent other compa- 
nies. There is also a scheme for re- 
habilitating the company’s affairs un- 
der consideration, which will involve 
the utilization of the charter granted 


by the last Maryland Legislature to 
the Chesapeake Guaranty Company, 
which charter is in the possession of a 
group of men who are financially in- 
terested in the United Surety Company. 








“MERITS COMPLETE CONFIDENCE.” 





Maryland Casualty Company Has Pros- 
perous Year During 1910—Re- 
sources Greatly Increased. 





Prosperity continues to be the por- 
tion of the Maryland Casualty Company, 
of Baltimore, its newly issued statement 
covering the result of its 1910 opera- 
tions, attesting very emphatically that 
every department of the corporation is 
upon a solid and successful basis. At 
the beginning of the present year the 
assets totaled $5,580,652 and the policy- 
holders’ surplus. $9.200.904; this after 
reserving $1,179,050 for unadjusted 
claims in accord with the rigid reauire- 
ments of the New York law. The Marvy- 
land Casualtv has during its entire his 
tory followed the square deal principle 
in treating with policynolders, agents 
and stockholders. and that such a course 
pavs the prosnerity of the Company is 
conclusive evidence. President John T 
Stone may well feel proud of the crea- 
tion of his brain. 


has recently been special agent in New 
Hampshire and Vermont with headquar- 
ters at Manchester, N. H. The new dis- 
trict will be under the general supervi 
sion of Manager Putnam, with head- 
quarters at Manchester, N. H. 
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DEATH BENEFITS AGREED UPON. 





Ohio Commission Now Working Upon 
Injury Compensation to be Paid 
Employees. 


The Ohio State Employers’ Liability 
Commission is making rapid progress 
with the bill which it is proposed to 
introduce during the session of the 
General Assembly, which convened, this 
week. It has tentatively agreed on the 
form and method of settlements in case 
of death of an employe, and as soon as 
these details are a little further advanced 
will take up the injury clauses. So far 
as it has proceeded the proposed law 
provides for the establishment of a 
State insurance fund to be administered 
by the State board which will be known 
as the State liability board of awards, 
the fund to be collected from every in- 
dustry in the State; $5 as the minimum 
and $10 or $12 as the maximum weekly 
compensation to be paid for a period 
of 300 weeks; and the basing of the 
maximum lump sum to be paid the 
family of an employe who is killed at 
two-thirds of his total weekly wage, if 
this amounts to $1,000 or less annually, 
and at one-half of his total weekly wage 
if this exceeds $1,000 annually. If the 
State insurance feature of the proposed 
act is held to be unconstitutional, as it 
is believed by many lawyers will be the 
case, the people of the State will be 
asked, at the constitutional convention 
in 1912, to change that instrument so 
as to make such a fund legal. 

It is in the purview of the commission 
that the establishment of such a system 
of State insurance will result in driving 
indemnity insurance companies from the 
State, as employers who are now patron- 
izing these companies will withdraw 
their payments to them, and make them, 
instead, to the State. 

Rates, as contemplated by the com- 
mission, wil] be on a sliding scale, and 
in effect, each employer will fix his own 
rate, except the minimum, There is to 
be a minimum fixed charge, with a 
penalty added for increase in number 
of accidents in each plant or industry, 
so that the employer who has a large 
number of accidents will pay a high 
rate and the employer who has no ac- 
cidents will pay only the minimum 
charge. Members of the commission 
believe a scale so arranged will tend 
to reduce the number of accidents, for 
as an employer’s accidents decrease, the 
amount of his payments to the State 
fund also will decrease. 

The tentative provision to fix the 
minimum weekly compensation for 300 
weeks at $5 and the maximum at $10 
or $12 is made to assure the employe’s 
dependents a fair recompense, comparing 
equitably with the amounts they are ac- 
customed to receive during the life of 
the wage earner, if they elect to take 
it instead of a lump sum. 

The fixing of the maximum lump sum 
to be paid at two-thirds of the yearly 
wage if it is $1,000 or less, and at one- 
half the yearly wage if it exceeds this 
amount, is made in an effort by the 
commission to equalize the compensa- 
tions to the families of low and high- 
salaried men. It is based on the belief 
that the value of a laboring man’s ser- 
vice to his family and its dependence 
on him are as great for the family in 
the case of the man who earns $50 a 
month as in that of him who earns $150 
a month. The administration of the 
fund is to be automatic, and all com- 
pensation is to be paid regardless of 
whether employer or employe is respon- 
sible for the accident. 

Plan and schedules for payments in 
case of injuries will be based on the 
same general principles as those tenta- 
tively adopted to govern in case of 
death. 

Both employers and employes of the 
State are agreed on the principle of fixed 


compensation, but employes wanted it 
fixed regardless of the victim’s earning 
power, and employers stood for the per- 
centage of wages plan. The penalizing 
of employers who have large numbers 
of accidents was injected by way of har- 
monizing or compromising the differ- 
ences engendered by the adoption of the 
compensation plan, with the result, how- 
ever, that employers are fighting this 
clause and employes are opposing the 
percentage of wages clause. 





TO BEGIN WRITING NEXT MONTH. 





Plans of Royal Indemnity Company 
Rapidly Maturing—lIts Managerial 
Staff. 





On or about February 15, it is ex- 
pected, the Royal Indemnity Company, 
of New York, a subsidiary enterprise 
of the Royal Insurance Company, of 
Liverpool, will begin issuing policies, 
and within a month thereafter, it is con- 
fidently predicted, business will be writ- 
ten in the majority States of the 
country. 

At the start the corporation will write 
personal accident and health, employers’ 
liability, fidelity and surety, plate glass 
and burglary insurance. Later steam 
boiler and fly-wheel insurance will be 
added. 

The Royal Indemnity, as already an- 
nounced, will seek to enlist in its ser- 
vice the aid of the ten thousand local 
agents of ithe Royal Insurance and the 
Queen Insurance companies, and its 
field operations will be under the direc- 
tion of the branch managers of the first- 
named institution. 

The general management of the Royal 
Indemnity has been placed in the hands 
of Charles H. Holland, formerly in the 
serval of the casualty department of the 
Royal Insurance Company in Australia. 
As his chief aids Mr. Holland has se- 
lected the following: 

W. E. Tyson, assistant secretary: 
Stanley G. Martin, superintendent lia- 
bility department: E. D, Livingston, su- 
perintendent fidelity and surety depart- 
ment; E. B. Anderson, superintendent 
plate glass and burglary insurance de- 
partment; E. F. Howell, Jr., superin- 
tendent claims department; and R. C. L. 
Hamilton, chief accountant. 

CC. F. Shallcross. manager New York 
department of the Royal Insurance Com- 
pany, will also act as manager of the 
Eastern department of the Royal In- 
demnity, with M. E. Jewitt as assistant 
secretary. 





ENTERING EASTERN STATES. 





Canadian Company Just Admitted to 
Connecticut Plans Large Extension 
of Operations. 





The London and Lancashire Guaran- 
tee and Accident Company of Canada 
is planning a considerable extension in 
its field of operations which will cover 
generally the Eastern States. The 
Company has just been admitted to 
Connecticut, having made a deposit of 
$200,000 with the State treasurer, 
which is in addition to a surplus fund 
of about $100,000. 

It is understood that the Company 
will at first confine its operations to 
health, accident and plate glass risks. 
The United States manager is Archi- 
bald G. McIlwaine, Jr. 





GETS UNDERWAY. 





Midland Casualty Company of Chicago 
Begins Business—To Branch Out 
Guardedly. 





On Tuesday the newly-formed Mid- 
land Casualty Company, of Chicago, be- 
gan writing business. 





Uphold Bank Guaranty Laws. 





In reviewing the case of the Okla- 
homa State bank guarantee law before 
it on appeal, the United States Supreme 
Court held the measure to be wholly 
constitutional. 





E are in position to consider applications 
of department managers for all lines of 


casualty business. 


READY FOR BUSINESS JANUARY Ist, 1911 








Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 











ACCIDENT - - -- LIABILITY - - - - BOILER 
HEALTH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casual, Compal) 


HOME OFFICE, INDIANAPOLIS 


AUTHORIZED CAPITAL - - ONE MILLION DOLLARS 


LIBERAL CONTRACTS TO AGENTS 











THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 


CN iii Bi arate s hai Gie'e Caged 46-00d $9,607,864.46 
Capital and Surplus....................6..... 3,378,053.64 
Losses paid to June 30,1910................ 33,065,866.09 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers, Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health Physicane’ 


Liability. 
OFFICERS 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW.2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
FREDERICK. R JONES, 4th Asst. Secretary 














T. J. FALVEY, President JOHN T. BURKETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine st. 
BALLARD McCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 

















LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 
Casualty Company of Minerica 


INSURANCE 
HOME OFFICE, NEW YORK 
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SPECIAL TALKS WITH LOCAL AGENTS 





A contract bond guar- 

Cancelling antces the performance 

Contract of a contract irrespective 

Liability. of the time for the com- 

pletion of the work and 
the bond is not terminated until can- 
cellation evidence is secured from the 
obligee. This certifies that the terms 
and conditions of the contract have 
becn complied with and that final pay- 
ment has been made to the contractor. 
Also the time within liens can be filed 
must expire. 

It is very important that an agent 
keep in touch with the contracts guar- 
anteed by his office and secure cancella- 
lion evidence as soon as possible. There 
is a double advantage in this, because, 
in addition to clearing his company 
early, it will avoid the necessity of car- 
rying a liability on the books of the 
company beyond the time required and 
will permit it to keep its premium 
reserve properly adjusted. Clearing the 
company of a liability that has really 
terminated under the purposes of the 
bond is sometimes as important as get- 
ting new business. 

* * * 
Agents who have handled 

Fiduciary but little fiduciary bond 

Joint business often find con- 
Control. siderable difficulty in get- 
ting around the joint con- 
trol provision in connection with this 
class. They are apt to bring up the sub- 
ject in such a iimid and apologetic way 
that the fudiciary resents joint control 
by the bonding company as a reflection 
on his ability or honesty or both. 

By joint control is meant that all cash 
shall be deposited in a bank or trust 
company, usually in the name of the 
estate or trust, and that checks issued 
against the account shall be counter- 
signed by the bonding company or its 
agent. Also all securities or other as- 
sets are placed in a safe deposit vault 
and cannot be removed without the con- 
sent of the company or its agent. 

Ordinarily this requirement is not ob- 
jected to py a business man, but when 
the fiduciaries of estates are women, the 
matter may have to be handled with 


so7 lelicacy. The greater experience 


of the company in these matters and its 
knowledge of the legal requirements 
and limitations put upon fiduciaries con- 
stitutes a valuable service which should 
make joint control something to be 
sought rather than to be objected to. 
Where an estate is apt to be very | 
active requiring constant disbursements 
and receipts of small amounts, it is | 
usual to consent to the opening of a | 
subsidiary account in some bank or | 
trust company other than the one where 
the regular funds of the estate are de- 
posited, to constitute a working account 
for current purposes. This account is ' 
then subjected to drafts signed only by 
the fiduciary and is replenished at inter- | 
vals by the company countersigning 
checks on the regular funds for amounts 
in proportion to the needs of the estate. | 
In this way a common objection to joint 
control, namely, that it entails a great 
deal of trouble to pay small bils, etc., 
is obviated. However, even this ar- 
rangement is to be recommended only | 
where the fiduciary is a man of intel- | 
ligence and standing. 
> + * 


Experience among the 

General companies writing health 

Health insurance has shown that 
Policy. it is more satisfactory | 
both for the insured and | 
the company to sell general health polli- | 
cies rather than limited health contracts 
at a lower rate than the former. A 
prospect is apt to take the reverse view 
of the matter, arguing that he would 
prefer to pay a lower rate and be in- 
sured against the more common illnesses 
and take his chances with the excep- 
tional risks. 

The reasoning is sound enough, but in 
practice it is found that the insured 
never can be made to understand the 
limitations of his policy. He expects 
to collect indemnity for disability re- 
gardless of the stipulations of his policy, 
and under such circumstances a reject- | 
ed claim is a very unpleasant thing, 
indeed, for the insured may really think 
that he was deceived. So the general 
health policy is the one that is to be 
preferred from every standpoint. 





Equality of Opportunity. 


Pointing out the equality of op- 
portunity granted all men entering the 
agency service of the General Accident, 
C. H. Boyer, United States manager of 
the Company’s industrial department, 
urges that full advantage thereof be 
taken, to the end that provision be 
made for the proverbial “rainy day.” 
Addressing the field staff under late 
date Mr. Boyer says: 


“At the advent of another year, per- 
mit me to direct your thoughts to its 
possibilities, and to suggest adopting 
for the year 1911, the following reso- 
lutions: 

“Whereas, all men are born equal, 
but that such condition of equality 
lasts only for a short time, due to vari- 
ations in the degree of energy and in- 
telligence displayed; and having, by 
virtue of my contract as agent for the 
‘General Accident,’ an opportunity to 
get ahead in life, such as I may never 
have again—without the investment of 
capital; and, as there appears to be no 
better, surer or more honorable way 
to make an honest living and to pro- 
vide for a rainy day (there being no 
better Company on earth, with more 
up-to-date policy forms and methods of 
doing business); and, as this is a day 
of specialties, when one occupation or 
line of business is enough for any man. 

“Be it resolved, That I will give my 
entire time and best energies to The 
General Accident and will devote eight 
hours each working day to the inter- 
ests of my business, employing every 
minute to the very best advantage, 
with the object of building up for my- 
self a business that will make money 


even while I sleep, and eventually ren- 
der me independent. 

“Be it further resolved that inas- 
much as an office does not bring the 
business and I must go out and dig it 
up if I would have it, I will devote only 
such time to office work as is absolute 
ly necessary to attend to such matters 
as cannot be attended to by any other 
individual, and that new business will 
be my highest aim and object. 

“Trusting that your efforts during the 
coming year will be full of purpose, 
intelligently directed, and rewarded 
with unbounded success, also wishing | 
you abundant happiness, which an ob- | 
servance of the above is sure to bring, | 
and the very best of health, I am, etc.” 





$1,000,000 Bond for Contractor. | 





Awarded the contract for erecting the 
new prison at Wingate, N. Y., the C. J. 
Carlin Construction Company was re- 
cuired to furnish a million-dollar bond. 
This was supplied by the National Sure- 
ty Company as original indemnitors. A 
considerable portion of the bond will 
likely be reinsured with other compa- 
nies. The premium will amount to 
about $12,000 a year, and will probably 
carry for two vears and a half or three 
years. 





New Jersey Agency Appointments. 





American Assurance.—Samuel Weiss, 
Newark. Employers Liability—Stouten- 
burgh & Moeller, Newark. General Ac- 
cident.—W. J. Adamson, Paulsboro; W. 
J. Fenderson, Cape May. National Casu- 
alty—John Cameron, Elizabeth. North 
American Accident.—M. M. Zimmerman, 
Elizabeth. 








H. E. ROWLANDS & CoO. 
2050 Amsterdam Avenue New York City 
RESIDENT AGENTS 


Fidelity & Deposit Company of Baltimore 


CASUALTY DEPARTMENT 


EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 














TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
protect your clients’ interests? 
We will gladly send any informa- 
tion on request. 


The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 


EIT TT ea COMPIRY 
of Mew York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Groadway, New York. 





PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 














‘The ** EMPIRE” 





| STANDS FOR 
Aggressiveness 
|| Prompt payment of losses 
|| AND 
Clean methods 
. |] y who are unattached and ¢ 
Capital,$500,000 | Agents wanted w! ‘<aaoae hed can produce 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 
COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or ommission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


Chartered 1874 
PL. E 
PERSONAL CCIDENT 


AND WEALTH POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec, 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd 


OF LONDON, ENGLAND 


GLASS 

















Head Office F. J. Walters 
CHICAGO F Resident Mana Yer 
ERE 45-49 Cedar St. 
Fr. W. LAWSON New York 


Gen’l Manager seein 
ears Elmer A. Lord & Co. 
145 Milk St., Bosto’ 


Resident Mgrs.,_—_—_ —— 
————_New Eng-and 





THE EASTERN UNDERWRITER 


January 5, 1911. 











WESTERN STATES LIFE 
INSURANCE COMPANY 


Capital fully paid in Cash - $1,000,000.00 
WARREN R. PORTER, President 
Is now offering the most attractive line of policies ever offered 


OPEN TERRITORY: Los Angeles, Pasadena, Riverside, San Bernardino, 
Santa Barbara, San Diego, and other splendid territory in Southern California, 
with the co-operation of more than 3,000 stockholders. 


Address: PRATT & GRIGSBY, General Agents 


San Francisco, California 








CHICAGO’S FINANCIAL GIANT 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 


WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY” 
care of THe Eastern UNDERWRITER 
105 William Street, New York City 

















EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 

















Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 
$300,000 00 


Assets - - - 

Reserve - - - 

Capital - - - 

SURPLUS - - - 

Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 


FIRE ASSOCIATION wosnk.amattaretiie Py A 


Office: Compeny’s Buildiag, 407-409 Walnut St. 
@eganiged 1817. Incorporated 1820. Charter Pepetual. 
Cash Gapital, $500,000, Assets, $7,301,261.56, 
B. ©. Irwin, Pres. T. K. Conderman, Vice-Pres. 
M. G. Garrigues, Sec. and Treas. 
RN. Kelly, Jr., Asst. Sec. and Treas. 


Security Mutual Life Insurance Company 
BINGHAMTON, N. Y. 
FREDERIC W. JENKINS, President 
Desirable contracts for desirable territory 
can be obtained by desirable men. . 
For particulars address, HomMe Orfrice. 








$64,374 37. 














A GIANT » SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, Vice-President LOUISVILLE, KY. 

















VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FoOR— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90e. per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


P COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 








The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. 
Samples of any or all of the above sent upon receipt of 25c. 
postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 























